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SAVINGS BANKS OPPOSE 


NO EXPERIMENT FOR’ THEM. 


Bank Treasurers Turn Out Strong to 
Beat Brandeis’ Scheme—Cold Facts 
for Bay State Legislators. 

On Thursday of last week the S 
ings banks of Massachusetts made an 
unexpectedly strong showing in op- 
position to the proposed scheme to 
engraft wage earners insurance upon 
the banks. The Massachusetts Sav- 
ings Insurance League, as previously | 
reported, has created a widespread 
agitation among philanthropists and 
wage earners in favor of doing wage 
earners insurance through = savings 
banks. The League also has the 
dorsement of a number of leading pub 
lic men, and also claims to have the 
endorsement of Many savings banks 
trustees, as Well as a number of the 
banks themselves by vote and can- 
vass. In fact, Mr. Brandeis has claim- 
ed that enough banks have signified 
a willingness to take up this plan of 
insurance to warrant its success pro- 


en- 
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MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL. $3,000,000. 
Assets, January Ist, 1907 
Liabilities (including capital) 
Net Surplus over all liabilities. ..... ...ccccsceeess 
SURPLUS AS REGARDS POLICY HOLDERS, $10,408,355. 
Insures against loss of real and personal property, rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 


$20,839,174 
13,430,819 
7,408,355 








vided the State takes hold of the 
matter by establishing a central guar- 
antee fund. 

The showing at the state house, 
however, indicates unquestionably 
that the savings banks of the 
as a whole are solidly arrayed in op- 
position to any legislation allowing 
the savings banks to do wage 
ers insurance, even though of a per- 
mission character, for it is claimed 
that a permissive bill is practically 
compulsory, because if any of the sav- 
ings banks do it, all will eventually 
be forced by competition to adopt it 

Like the previous hearings, when 
the friends of the Brandeis measure 
were heard, there was a attend- 
ance when the tur opposit on 
came. Mr. Parkham, the leader of 
the savings banks opposition stated 
that a canvass of 189 savings 
in Massachusetts brought replies from 


state 


earn- 


Lowy 
large 


n of the 


banks 





153, of which six said they favored 
the doing of this business, 15 wer 
noncommittal, and the » 132 
were opposed to the In re 
sponse to a from insur- 
ance committee some 50 bank t 
urers present rose and declared them 
selves in opposition to the bill. Thir- 
ty-four were instructed by the invest- 
ment committees of their banks to 
appear. Some eight or ten consumed 
the three hours assigned by the com- 
mittee for this hearing in stating the 
grounds for their objections. 

Why the Banks Are Opposed. 

These grounds were, in brief, that 
no matter how desirable, from a phil 
anthropic point of view, it was to 
have some system of insurance by 
which wage earners insurance could 
be done more cheaply, the savings 
banks should not be used as a medium 
for this plan, which certainly involv- 
ed risk and hazard, and the chance of 
failure. It would be impossible, in 
the first place, for the savings banks 
to convince their depositors that the 
two departments were separate and 
that the assets of the depositors were 
not at risk on account of the insur- 
ance department. It was furthermore 
pointed out that a receivership of 
the insurance department, even 
though it did not involve the banking 
department, would probably result in 
runs upon the particular banks in- 


balance 
plan. 
request the 


reas- 


Entered United States 
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North British 
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(Continued on page seven) 


Casualty Company of America 


FINANCIAL STATEMENT DECEMBER 31, 1906 
Reserves and Surplus to Policyholders - - . $1,738,466.62 
LIABILITIES: 


Reinsurance Reserve, as required by New 
York Insurance Department, 
Loss Reserve as required by 


New York State 
~, 
Reserve for Taxes, Comsimions aad all other 








0649, 166. 38 
278,663.% 
141,408.35 
810,636.94 
81,879.874.97 


vevue 10,719.97 
$1,879,874.97 
We have audited the books and accounts of the CASUALTY COMPANY OF AMERICA, and 
certify that the above statement is Very traly yours, 
The Audit Company of New York. 


New York, January 16, 1907. (Signed), E. T. PERINE, General Manager 





RECORD FOR 1906 
$233,676.04 Increase im Reserves - <« + 
194,696.31 Increase in NET SURPLUS - 


$132,966.95 


Increase In Gross Assets - * 
100,709.09 


Increase in Net Premiums - < 


Casualty Company of Mmerica 


ROBERT b. ARMSTRONG, Presidest 
Home Office, New York 
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‘STANDARD POLICY BILL DEAD 


DEFEAT OF MEASURE CONCEDED. 


| New York Legislature Well Satisfied 
With Present Form of Fire In- 
surance Contract. 


Standard Polic; 
fore the New York 
and are 
vailing 
{makers wit : 
ure ma) considere 


now r€ 
door-nail Even those 
the bill 


adoption at 


admit the hopele: 


this time, 


r becomes a law. 


At a 


ate and the 


joint hearing bef 
insurance 


mittees, 


ards 


OYo1 


would suggest 


Sen: 
lower house 
drawn 

ins, of the Continen- 

mpany, and accepted 

offering from 

Trade and 


was 


in the legislature as an 
the New York Board of 
Transportation 

Conceding that 
dard far from being a model 
instrument, underwriters with but 
| few exceptions, prefer continuing it 
| than to opening the floodgates of 
| legislation the end whereof, once 
| Started, no one could safely predict. 
| A copy of the proposed bill was 
| printed in the Eastern Underwriter 
|} Of March 28th. 


the present stan- 


form 1S 





APPEAL BY LOCAL AGENTS. 


Petition Companies for Protection 
Against Overhead Writing of Whis- 
key and Tobbaco Business. 


Owensboro (Ky.) locaf agents have 
appealed to the National Association 
to su] rt them in their effort to se- 


cure protection against overhead writ- 
ing on whiskey and tobacco lines. They 
neces- 
sary since 
56 out of 90 companies doing business 
in Owensboro have pledged them- 
support their agents in re- 

represent any company 
overhead in Owensbor 
At a meeting of 


claim that this support is only) 





to secure complete success 


selves to 
fusing to 
which writes 
and Daviess County. 
the Owensboro Board, April 4, it was 
decided to furnish the National As- 
sociation of Local Fire Insurance 
Agents with a list of the companies 
doing business in that city, together 
with a list of those which have agreed 
not to write overhead in Owensboro 
and Daviess County, in the hope that 
the companies, most of 
whom are co-operating with the Na- 
Association in the matter of 


the balance of 




















tional 
overhead writing and non-resident 
brokers, could be induced to assist 
their Owensboro agents in handling 
this difficult problem Owensboro 
agents also cal] attention to some 
resolutions adopted in 1896 by the 
Kentu ranch of the Nationa! As- 
sociation which they claim are dia- 
metr opposed to the agency 
principles for which the National As- 
sociation stands 

The ! companies have 
igreed that they “will not permit any 
of our agents outside of Owensboro 
to write a policy or policies upon 
Owensh and Daviess County prop- 

Ame! n, American Central, Brit- 
isl Americar suffalo Commercial, 
Calumet, Caledonian, Citizens, City of 
New York, Cosmopolitan, Continental, 
Delaware, Dixie, Equitable F. 
& M., Fidelity, Firemens, Firemens 
Fund, German Alliance, Glens Falls 
Guardian, Hamburg-Bremen, Hartford 
Fire Inder Fire, L verpool & L 
& G., Lond & Lancashire, London 





ince, cant F. & M., Michi- 
gan Commercial, Michigan F. & M., 








Milwaukee Mechanics, National Fire, 
N ional Union, New Hampshire Fire, 
Niagara Fire, Nort! America, North 
tive! Nt vestern National, Nor- 
Ww ic I ! Nor’! stern F. & M. 
Orient, Pro ne ingt Prus- 
sian National, Reliance tochester— 
Germa Shawnee, Royal, Royal Ex- 
hang The Ohio Gi The Frank- 

i, ‘Id, Sout of La., Unit- 





cheste Wil- 





Union 


nsburgh City 











F field ecial igen is) 

e Li I & | on & Globe for 
Western New Yor vith headquart- 
( Rocheste! ee! appointed 
gene d er of the compan suc- 
ceeding’ the e William B. Seaman 
|. H. Vreeland, in charge of the loss 
department, has ren ypointed as 

cessor to Mr. Crisfield, the changes 

take effect July Ist 

Receiver Applied For. 

Application has been made for a 
rece o! e Lumbermen & Mer- 
chant Mutual Fire of Williamsport. 
Among the vers filed is a letter 
from insur Commissioner Mar- 
tin of Pennsylvania stating that 
since the death of H M Kuester, 
president, the concern has been with- 


manager and that it is in an in- 
condition 


out a 
solvent 
Banker Becomes Insurance Official, 

The vacancy in the presidency of 
the Cosmopolitan Fire, of New York, 
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since the death of 

Chicago, some 
filled on Saturday 
through the election of J. S. 
Sache, head of the widely known 
banking and brokerage firm of J. S. 
Jache and Company of this city. 
Leo A. Loeb, of Chicago, continues 
as vice-president cf the corporation 
as does William Wood as secretary 
and general manager. 


exisied 
Adolph Loeb, of 
months ago, was 


has 


which 


last 





TRANSATLANTIC’S OFFER. 


Terms Outlined Under Which San 
Francisco Ciaimants May Re- 
ceive 40 Per Cent. 


went to Ger- 
San Francis- 
co policyholders of the ‘Transatlan- 
issued a statement outlining 
which a settlement of 
may be secured. He 
agreement “has just 
Hamburg, under which 
stockholders will not be entitled to 
share in the assets until after the 
policy holders have been paid 40 per 
cent. of the amount of their claims, 
and recent advices from Hamburg 
are to the effect that the policyhold- 
ers accepting the agreement negotiat- 
ed by their representatives may final- 
ly receive more than 40 per cent. As 
the signatures of the thholders of 90 
per cent. of the amount of the claims 
are necessary to make an agreement 
effective and prevent bankruptcy, 
policyholders intending to avail 
themselves of the terms of the agree- 
ment should call at the office of the 
committee and sign. without further 
delay.” 


Dohrmann, who 
interest of 


F, W 
many in the 


tic, has 
terms under 

forty per cent 
says that an 
been made at 





ITS LAUNCHING ASSURED. 
Stock of the Proposed Los Angéles 
Fire, of California, Practically 
All Subscribed for. 


properly managed 
a new fire insurance company would 
prove a profitable venture, and that 
the present was a propitious time for 
launching a new organization, the 
merchants and financiers of Southern 
California, have responded with such 
alacrity to the invitation to take stock 
Los Angeles Fire, of 
Los Angeles, that the launching of 
the organization at an early date is 
issured. [ts promotors are now cast- 
ing about fo; the proper man to put 
in charge of the company’s underwrit- 
ing department. 


Select Hot Springs Again. 


Convinced that iif 


in the proposed 


again to be 
place of the South East- 
Association, its executive 
having decided that the 
i 25th anniver- 


Hot 
the meeting 
ern Tariff 


committe: 


Va., is 


Springs, 





gathering this year—the 
ary of the organiation—be held at 
the popular resort on May 15th. The 
Homestead Hotel will be the Associa- 


on headquarters 





National of Allegheny For New Eng- 
land. 


George S Rosencrantz, formerly) 


with the German of Freeport, has 
secured the general agency of the 
National of Allegheny for the New 


appointment is 
visit 
the 


England field. This 
one of the results of the recent 
of Secretary H. M. Schmitt in 
Eastern field. 





Agents For Keystone Underwriters. 

Theis Bros., of Wilkes-Barre, Pa., 
have been appointed general agents 
of the Keystone Underwriters for 
Pennsylvania, excepting Pittsburg 
and vicinity The combination is 
comprised of the German, German 
American, Monongahela and Union 


insurance companies of Pittsburg. 


BUSINESS MEN OPPOSE BILL. 
Chicago Merchants and Manufactur- 
ers Unwilling to See Lloyds 
Organizations Hampered. 


Opposition to the bill now before 
the Illinois Legislature affecting 
Lloyds, interinsurance and reciprocal 
underwriting institutions is made by 


a number cf the large’ business 
houses eof Chicago. The measure 
which was introduced among the ad- 


ministration bills among other things, 
requires q deposit from all individual 
underwriting schemes, 

Special Attorney Ryon of the Illi- 
nois department held a conference in 
Chicago some days ago with a num- 
ber of men among them being repre- 
sentatives of Hibbard, Spencer, Bart- 
lett & Co., The John V. Farvell Com- 
pany and Mr. Williamson of the In- 
demnity Exchange. At the suggestion 
of these men an amendment was pro- 
posed which is as follows: 

“Nothing in this chapter must be 
construed as to prevent members of 
interinsurance or reciprocal under- 
writing organizations, whose insur- 
ance is entirely against loss by fire 
or casualties, from giving pledges 
and valid obligations to other mem- 
bers thereof, and the provisions of 
this chapter are not applicable to 
members of such organizations by 
whom no policy other than that or 
by members thereof is or shal] be in- 
sured.” 

These gentlemen have taken the 
position that the bill as it now stands 
is unconstitutional because it is an 
abridgment of the right of proposed 
contract, Special Attorney Ryon holds 
that if the amendment proposed was 
adopted, the law would be unconsti- 
tutional because it would exclude a 
part of institutions intended to be 
reached by legislation. The adminis- 
tration does not care so much about 
the high grade interinsurance insti- 
tions, but it desires to get a law that 
will prevent shady Lloyds and other 
concerns from operating in Illinois 
without being in any way supervised. 

Another conference was held in 
Springfield this week and it is hoped 
be found to ob- 





that some Way may 

viate the objections filed by the large 
business interests so that a bill can 
be recommended that will properly 


give the insurance department regula- 
tion over institutions that are not 
conducted either on a stock or mutual 
plan 

DIVIDES PENNSYLVANIA 
Cultivating Key- 
Intensively, 


FIELD. 


Niagara Proposes 

stone State More 

The Niagara Fire has divided Penn- 
sylvania into two fields and appointed 
H. W. Schutz special agent for the 
western portion of the State, with 
headquarters at Pittsburg. Special 
Agent Howes will continue as hereto- 
fore to have jurisdiction in the east- 
ern half of the State. 

Mr. Schutz is not entering a new 
field, having covered the territory for 
the Assurance Co. of America and 
Federal 





INSURANCE DECISION. 


Company Liable Where Gasoline 
Leaking From Tank Causes 
Explosion. 


AUTO 


An interesting decision has been 
rendered by the Appellate Division of 
the Supreme Court in the case of 
Preston vs. Aetna Insurance Com- 
pany. The facts of the case as cited 
show that the machine owned by 
Preston ran off the road into a ditch. 
The gasoline from the machine gath- 
ered on the surface of the water in 
the ditch, and the vapor arising was 
ignited by a lighted lamp. An ex- 
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plosion and fire which followed de- 
stroyed the machine, 


The lower court found for the com- 


pany, holding that the fire did not 
originate from within the machine. 


The Appellate Court reverses this de- 
cision, as will be noted by the follow- 
ing extract from the opinion 

“The defendant was responsible for 
any damage caused to the machine 
by reason of the burning of the gaso- 


line, whether it was in the tank or 
had leaked from the tank, provided 
the fire did not originate within the 


vehicle. [ suppose there would have 
been no doubt that if the gasoline on 
the water in consequence of this ac 
cident had been ignited by a match 
or Other light disconnected with the 


machine, the defendant would 
able.” 
NOT FAVORED IN EAST. 


Company Manages Opposed to Certain 
Suggested Changes in Regula- 
tions of Pacific Board. 
amendments [ately 
rules and regula- 
tions of the Pacific Board of Fire 
Underwriters are severely criticised 
by company managers in the east to 
whom they have been submitted for 
review. The paragraph exciting es- 
pecial condemnation is that requiring 
brokers throughout the entire Pacific 
coast territory to confine their deal- 
ings strictly to board companies un- 
til the writing capacity of these be 
exhausted. when outside help may be 
sought, provided, however, a list of 
the non-membership companies whose 
aid has been invoked, be filed with 
the governing committee of the asso- 


Certain of the 
Wroposed in the 


ciation. It is wholly true that a 
rule, similar in form and intent to 
the above is enforced by the New 
York Fire Insurance Exchange, and 
has been for a number of years, but 
the latter organization has jurisdic- 
tion over a very restricted portion of 
country and no suggestion of apply- 


ing the requirements beyond the ex- 
change limits has ever been put forth. 


If the managers on the west coast 
would confine the application of the 
proposed rule to the City of San 


Francisco (where a local association, 
disbanded some years ago, once held 


Sway) company Officials in the east 
would approve the idea, but to at- 
tempt to apply regulations necessitat- 


ed by local conditions over a vast area 
of country is deemed most unwise. 
That Pacific Coast managers will reach 


such a conclusion when ‘they have 
given the subject more serious con- 
sideration is the prevailing opinion 


and hope in headquarters circles. 


Rittenhouse for Commissioner. 





A bill providing for a reorganiza- 
tion of the insurance department and 
codifying laws governing insurance, 
has been passed by the Colorado leg- 
islature. It is the consensus of opin- 
ion itthat E. E. Rittenhouse, deputy 
commissioner under the State Audi- 
tor, which department has had super 
vision of insurance affairs heretofer, 
will receive the appointment as first 
commissioner under the new law. 


Discontinues General Agency. 


The State Fire of Liverpool has 
severed connection with the Pacifie 
Coast general agency of the London 


be handled in 
Scottish Union 
Hartford. 


& Lancashire and will 
conjunction with the 
& National direct from 





To Discuss Tornado Insurance. 

A meeting of the committee select- 
ed some months ago by the compa- 
nies writing tornado insurance in the 
south, will be held at the offices of 
the Home Insurance Company, this 
city ,on the 23rd inst. 




















Wwitaa 
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NEWARK PREMIUMS. 


L. & L. & G. Heads List With $36,000 
—Twenty Companies Over $10,000 
Mark Each, 

The following shows the premium 
receipts of various fire insurance 
companies doing bus’ness in Newark, 
N. J., during 1906, arranged according 
to the amount received: 








Company. Premiums. 
re 2 f aerererrr »... $36,166.54 
i, ee a ee 29,692.12 
PE, TO. Baccccccgeccceu 27,963.91 
BED bi. a'c-o:ka-ea 6) wealeraes 27,846.85 
ng EO Pee 22,326.52 
German American.......... 21,822.20 
0 rere 21,544.97 
Newark Fire, N. J......... 20.712.52 
ENS. acne Sa oi6.derCxtueud en 19,332.03 
| ee 17,676.59 
eS € Rarer err eee 16,332.81 
eee ee 17,160.05 
a ee SE ere 15,008.64 
WE er heoak o.tbe ba acares wie ADT 14,353.55 
errr 14,373.73 
I sain scaled, dtasvons & eins 3,808.27 
ere 12,621.40 
| re 11,506.83 
a. ee 11,338.62 
CNOG, |. 6 psciweses eee nsn 10,985.66 
es ae ee ee Se ee 9.624.92 
| a a he eee 8,861.30 
i a) er 8,597.60 
ME Gc Catan ak sero kets 8,274.96 
Commercial Union......... 8,203,63 
oe re 7,762.14 
ee, ree 7,143.20 
PN ctatciacercaes canbe 7.066.65 
Phila, Underwriters........ 6,616.83 
EE, tage dwiktese wee 6,534.64 
MEN GR ich owas ame 6,472.54 
ee nee 6,070.79 
MPU oo ide ev ecme secre 5,516.94 
a er en 5,282.58 
RES - Nibedeaesnatmawe ees 5.065.39 
BEE Ses kceorsecneseasaia’s 5,060.29 
| Ere rrr rr 5,019.64 
| 5,001.89 
a eee 4,925.76 
PO Gatiadussavaweswsxs 4,868.20 
Fire Association........... 4,798.11 
SESE Re care 4,787.00 
NID. hig 6s b ckcsdn ews ete 4,667.14 
RES | 6c 6otiiiccesceese 4,594.84 
OS Rr rrr 4,328.08 
Buffalo German............. 4,302.41 
Royal Exchange........... 4,178.24 
New Hampshire............ 4,126.94 
Williamsburg City......... 4,100.21 
 icitorga rns cawa reas 4.040.40 
RR” Vu cu aka scat eneeee 3,952.89 
een er 3,744.53 
Rochester German.......... 3,382.27 
RE OF PEE SET Te 3,376.90 
Achen & Munich........... 3,269.66 
Re verre ee 3,202.03 
SE. bi ewido er cee awweess 3,098.07 
United Firemen’s........... 3,097.47 
London & Lan...........-- 3,052.53 
Michigan Central........... 2,916.04 
IS dnc we ce nisnnewean 2,858.24 
Western, PR... 2.0% cccceee 2,811.50 
Northwestern Nat’l......... 2,715.29 
CEE. Sku Amen 6% awake oo 2,605.00 
National Union.........20. 2.582.19 
Ghio GOrmMal. ......s.scces 55.93 
Prov-Washington .......... .76 
Milwaukee Mechanics...... 2,455.02 
pO errr err ere 2.406.48 
American Central.......... 2,316.96 
British American.......... 2,240.88 
a ee ee 2,206.10 
Phoenix, Conn............- 2,113.73 
Prussian National.......... 2,101.58 
RE, Skeets nd nccieasaese 2,099.67 
Teeth, This s.s0:0 0 c2cscaces 2,068.24 
ABSUFERCS COsiwccccdcceces 1,988.20 
New Hampshire............ 1,945.68 
SS ee ae ere. eres 1,942.66 
County Fair.............+.- 1,907.78 


Delaware, Penn...........+- ‘ 
Ben Franklin.........s.+. 1,869.04 
Parmers. PO... ..ccscccvaces 1,835.77 
New (®runswick............ 1,826.80 
Bulalo-Com. .....scccccees 1,731.67 
Firemen’s Fund...........- 1.645.77 
Hamburg Bremen.......... 1,586.08 
Equitable F. & M........-- 1,572.69 
Queen City... ...ceeesceees 1,524.83 
ND. - vvnes vaweweaeopenes4 1,450.94 
Girard ...00: wee ee 1,389.55 


THE EASTERN UNDERWRITER 


People’s Mutual............ 1,357.09 
Cosmopolitan .............. 1,342.53 
ees te, Oe 1,226.21 
Caledonian-Amer, .......... 1,159.70 
CL, a es ccacereeah 1,144.06 
ew 6 eee 1,132.40 
American Lloyds .......... 1,222.00 
2 ee 1,104.17 
a NO ee 1,045.34 
NE Godt cd aces Sedans 991.11 
GE. cNacecavsewssoexes 974.71 
Law, Union & Crown....... 960.33 
NE cas taond Keine ees 913.14 
Indemnity ..... okaenare a 840.59 
CDF edic cnn cutee en 831.07 
Great West’n Lloyds........ 741.61 
Err ar 648.02 
Ge BN oon we cddapicees 615.06 
rey  aerer 567.36 
PE Poa tis th te agiens enn et 561.00 
RNs dncickanntdbauwe 532.70 
watsonat F. GB Mh. ccc cseens 479.59 
CN ew pouss eh xen betes 323.42 





OSBORNE HOWES DEAD. 


Long Time Secretary of the Boston 
Board Passes Away. 


secretary of the 
Boston Board of Fire Underwriters, 
died in Boston Tuesday. He was a 
leading figure in the Hub city, not 
only in insurance circles, but in po- 
litical and business associations. He 
had been secretary of ithe Boston 
Board since 1873. A trained insur- 
ance journalist, serving on the “New 
York Times” at the time of the Tweed 
ring exposures, he continued his 
journalistic connection until the time 
of his death as an editorial writer 
for a leading Boston daily. In fact, 
Mr. Howes’ service to insurance has 
been quite as much through his pub- 
lic influence as by his practical work 
upon questions of Board management. 
He was a ready and capable speaker 
and very efficient in matters where 
legislation was concerned. During 
the recent life insurance agitation Mr, 
Howes frequently wrote and spoke 
in criticism of the practices which 
were then being exposed. 

(Besides his insurance and editorial 
work Mr. Howes occupied many pub- 
lic positions and has also served in 
public office. In politics he was an 
independent democrat. He was a 
unique man in every respect and his 
position will be a hard one to fill. 


Osborne Howes, 





MAY SECURE INDEPENDENCE. 


Proposition to Release District of 
Columbia From Jurisdiction of 
Middle Department. 

When the April meeting of ‘the 
Underwriters’ Association of the Mid- 
dle Department takes place on the 
16th inst, a lively debate is sure to 
result in considering the proposition 
to release the District of Columbia 
from ‘tthe jurisdiction of the parent 
organization and give it indepen- 
dent power. When a resolution to the 
same end was considered by the asso- 
ciation four months ago it was de- 
feated by a vote of 55 to 5. But con- 
ditions have changed in the Capital 
City recently, a fact that may result 
in putting the separation measure 

through next week. 





Imperial Fire of Denver in New York. 


Having safely complied with every 
requirement of the New York Insur- 
ance Department the Imperial Fire, 
of Denver, was on Thursday last ad- 
mitted to the Empire State. The 
company has aggregate assets of 
$255,725, and a net surplus of $40,542. 
Its president and general manager is 
H. T. Lamay, a capable and very 
successful fire underwriter. Newman 
and MacBain represent the Imperial 
in the metropolitan district. 

W. S. Banta now issues policies for 
the Delaware of Philadelphia, that 
company being the latest accession 
to his strong metropolitan agency. 





FIRE CAUSED LOSS. 


Minnesota Supreme Court Holds Com- 
pany Liable For Damages 
By Falling Wall. 


The Supreme Court of Minnesota, 
has sustained the ruling of the lower 
court in the case of Alice A. Russell, 
vs. German Fire, of Pittsburg, In., 
December, 1904, the Peck Building, 
Minneapolis, adjoining a block owned 
by Mrs. Russell, was partially de- 
stroyed by fire. The south wall was 
left standing and a few days later it 
was blown down by a strong wind. 
The debris crashed into the Russell 
block, killing several persons and 
damaging the building considerably. 

Mis. Russell entered claim under 
the fire insurance policy carried and 
the company demurred, holding that 
a clause in the policy stated that the 
insurance was payable in case of fire 
only and not for damage incurred 
by storms or high winds. The lower 
court held that the fire and not the 
high wind was the proximate cause 
and this decision is upheld by the 
Supreme Court, 

In handing down the decision, Jus- 
tice Lewis says: 

“Respondent’s three-story building, 
thirty-nine feet high, was insured in 
appellant company from loss or dam- 
age by fire. Fire consumed the in- 
terior of an adjacent five-story brick 
building, leaving an unsupported brick 
wall standing 69 feet high and 175 
feet long. Seven days thereafter a 
strong wind arose, during which time 
the wall fell upon respondent’s build- 
ing, causing damages to recover which 
this action was brought. Held: The 
words ‘and in no case to include loss 
or damage by cyclone, tornado or 
windstorm,’ in a ‘lightning clause,’ 
attached as a rider to the policy are 
limited to the rider and do not apply 
to or vary the contract as contained 
in the policy. The evidence is suf- 
ficient to justify the finding that the 
wind was one liable to occur during 
any month in any season of the 
year. 

‘It is not necessarily the last link 
in the chain of events which consti- 
tutes proximate cause, but that which 
is the procuring, efficient and pre- 
dominant cause; that from which the 
effect might be expected to follow, 
without the concurrence of any un- 
forseen circumstances. If under all 
the circumstances the parties to the 
contract of insurance could have rea- 
sonably foreseen that a fire might 
leave the adjacent wall unsupported, 
subject to the action of such wind, 
and that it might be blown over and 
fal] upon the insured building, such 
contingency was an element in the 
risk. Under the evidence in this 
case the cause of the damage was a 
question of fact, and the evidence 
sustains the finding of the trial court 
that the fire and not the wind was 
the proximate cause.” 





Veteran Agent Passes Away. 





George R. Thompson, a local agent, 
died at his home in Rupert, Vt., on 
Thursday last. He had been in the 
insurance business ‘for over thirty 
years and had an extensive acquaint- 
ance throughout Vermont and Eastern 
New York. Mr. Thompson had been 
in poor health for some months, and 
his death on the 4th inst. while deep- 
ly regretted, was not unexpected. 





Second Hand Fire Insurance 
Maps Bought and Sold. 
MORTON HAVENS, 

462 Broadway, 
Albany, N. Y. 


3 


Early in March, desiring to withdraw 
from active interest and probably 
feeling that his end was near. Mr. 
Thompson disposed of his Salem, N 
Y. agency to Frank A, Hill, who al- 
ready represented a number of prom- 
inent companies, while his Granville. 
N. Y., agency was sold to M. W. 
Hicks, 


APRIL INNOVATION. 
Amsterdam Secures Entire New and 
Up-to-Date Fire Department. 
Amsterdam, N. Y., April 4.—On 
April 1st the entire volunteer fire de- 
partment of this city, consisting of 
seven independent companies and 
three hundred and fifty members. 
Was disbanded by official action of 
Mayor Dealy and the Common Coun- 
cil. On the 3rd inst. a new fire house 
modern in every particular and sit- 
uated in the most thickly populated 
hill residence section was opened. A 
hew team of horses and a combina 
tion chemical wagon have been in- 
stalled and four men appointed to 
properly equip the house. The de- 
partment is now composed of four 
combination chemical and wag- 
ons, one hook and ladder truck, two 
steam fire engines in reserve and 

nineteen paid men. 


hose 


Takes Wide Field for Scottish Union 
and National. 

O. E. Lane, of Milwaukee, has been 
appointed special agent of the Scot- 
tish Union and National for the Rocky 
Mountain field, with headquarters 
Denver. He was formerly Wisconsin 
S‘ate agent for the Providence Wash 
ington and is regarded as one of the 
star men in the western field 





Incorporates. 


Syracuse Firm 





The firm of Baker & Knapp, on: 
of the oldest and largest insurance 
agencies in this city, has been incor 
porated as the Baker & Knapp Com- 
pany, With a capital stock of $12,000, 
D. H. Baker will be the president and 
Treasurer and J. N. Knapp the Vice- 
President. The offices of this 
pany have recently been moved to 
new Rosenbloom ‘Building on the cor- 
ner of South Salina and Fayette 


streets, 


com- 





Promoting People’s Fire. 

People’s Fire Insurance Co! 
being organized in Phi 
parties An 





The yni- 
pany is now 
adelphia by 
active figure in the 
chairman of the organization is Louis 
S. Amonson, formerly vice-president 
of the Union of Philadelphia, and an 
underwriter of rare capacity and vigor 


responsible 


movement and 


Ex-Insurance Commissioner Becomes 
a Special Agent. 

Perkins, a former insurance 
is now 


John C 
commissioner of South Dakota 
a special agent of the Fuller City 
Fire of Sioux Falls, S. D 


Admitted to Wisconsin. 
Licenses have been granted the 
following companies to transact busi- 
ness in Wisconsin or Old Colony, Bos 
ton: Travelers Indennity, Hartford; 
North American Life, Newark; Phila- 
delphia Life, Philadelphia 


Peace Promised at Tazewell, Va. 


J. F. Hurt, of Tazewell, Va., having 
promised to reform his agency in ac- 
cordance with the request of manag- 
ing underwriters, the threatened with 
drawal of the companies from his 


office wil] not be enforced 








JENNESS 


AS RATE MAKER IN NEW YORK. 


State Association Unanimously Elects 
Aetna’s Representative to Head 
New Department. 


That Frank W 
the long time New York general agent 
Company, and 


DECIDE UPON 


Jenness, of Corning, 


of the Aetna Insurance 

one of the best known field men in 
the territory, would be selected rating 
commissioner of the Underwriters’ As- 
ociation of New York State, at the 
meeting of the organization on the 


ly expected, hence 





there was no surprise at his unani- 


mous election on Tuesday. 
Mr. Jenness has the complete confi- 
managers as Well] as 


ence of company 


of special agents. and his ability to 
fill the ne vly created position to 
which he has been chosen is undoubt- 
ed 
We present a portrait of Mr. Jen- 
Ss ipon this page 


Now that the rating methods of the 


State Association have been radically 


tered, the re-entry of a number of 
ywwerful companies that withdrew 
from t organization during the past 
ear or two, will likely result 


PROTECTION VERY FAIR. 


Storage Capacity of Jersey Shore, Pa., 





Reservoir, However, Deemed 
Inadequate. 
of the inspection de- 
of the Underwriters’ Asso- 
Middle Department the 
ective service of Jersey Shore, 
Pa s wing to the excel- 
el ire maintained and 
loc l epartment, 
| defi ! I d are mainly the 
lequate torage capacity of the 
eservoi ‘ ick of a duplicate wat- 
sence of an im- 
) l irl 1cé 
Bright Man For National Union. 
N onal Union Fire Pitts- 
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May Be Written for Term Periods. 
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aii on declare that in the 
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BUSY TIME PROMISED. 
April Meeting of Middle Department 
Association to Consider Many 
Matters, 


According to programe the April 
meeting of the Underwriters’ Associa- 
tion of the Middle Department to be 
held next week, promises to be of 
unusual interest. sOn Monday the 
executive committee wil] meet. Tues- 
day at 9 a. m. the electrical committee 
will confer the regular meeting of 
Association members to be called at 


9.30. The day following a session of 
the executive committee is scheduled 


to take place, and at a previous hour 
the sprinkler committee will gather. 

By far the most important matter 

ited for consideration at the meet- 
members is the Washington, 
situation. Now that Paul Turn- 
the organization, he can 
held accountable for the 
devilment happening or likely to hap- 
the Capitol City, 


Mg oft 
me iy 
er is 


no longer be 


out of 


nen at 
pen a 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


0090 


Surplus Line 
INSURANCE 


00 90 


Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 

rravelers Fire Ins. Co., of Pine Bluff, 
Ark 

Federal Llyods, of Chicago, III. 

r Reports of These Companies. 


Western Managers in Session. 

As the Eastern Underwriter went to 
press yesterday the initial session of 
the semi-annual meeting of the West- 
ern Union was in progress at the Ho- 
tel Bellevue-Stratford, Philadelphia. 
Further sessions will be held today 
and tomorrow. The situation in anti- 
compact states is to be gone into, as 
will also the matter of rates and com- 
missions on whiskey business. 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 
A, Berry, President. 
John H. Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 


Geo. 


April 11, 1907. 


POOR FIRE PROTECTION. 
Experts Hold the Defensive Service of 
Barnsboro, Pa., to be Almost 
Neglible. 

Owing to lack of water pressure 
and other deficiencies in the fire and 
water equipment of Barnesboro, Pa., 
the experts of the Middle Department 
Association consider the protection 
service of the town and of North 
Barnesboro as well, very poor. 








A GOOD MOVE. 
Citizens of Wilmington, Del., Want a 
Paid Fire Department. 


Appreciating that their city has out- 
grown the dimensions of a volunteer 
fire department service, the citizens of 
Wilmington, Del., are moving for a 
paid department system, and the au- 
thorities favor the proposition. 


In Favor of Kelsey. 


Managing fire underwriters have 
been asked to sign a petition com- 
mending the administration of Super- 
intendent of Insurance Kelsey, of New 
York, since the San Francisco disas- 
ter, which event occurred very soon 
after Mr. Kelsey assumed office. 





Public sentiment in opposition to 
rate wars ig steadily growing among 
agents and companies. Rate wars 
are a relic of barbarism and are Op- 
posed in every way to the best inter- 
ests of companies, individually and 
collectively. They inflict punishment 
upon innocent parties and cause loss 
to every interest concerned and gain 
to a very few, if any. 

The application of the “Dean 
Schedule” to Indianapolis 
an average increase of 9 per cent. on 
district, and 


produces 
stocks in the congested 
an average decrease of 27 per 
on property outside. The 
applied where it is most needed. 


cent 


increase is 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 





Has removed to its New Office, 
No. 68 WILLIAM ST., 
New York. 








Organized 1872, 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 





Capital............$200,000 
Pe aéetveseess 433,764 
Net Surplus....... 70,405 


Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


—_— 





Capital............$200,000 
err ere 
Net Surglus........ 109,251 


R. D. Tweeddale, Ass’t Sec 


623,566 


Executive Offices: 


80 WILLIAM ST., 


NEWYORK 
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TAXATION OF LIFE INSURANCE 


SHOULD PAY FOR PROTECTION. 


Executive Officer Holds That System 
With Some Modifications Should 
Be Continued, 

An Officer of a life insurance com- 
pany which has taken considerable 
interest in the policyholders welfare, 
ranking very high in the list in this 
respect, does not agree with our con- 
clusions in the article relative to Tax- 
ation of Life Insurance appearing in 
the Eastern Underwriter of March 21. 
He says: 

“IT believe some of the states have 
‘arried the question of taxation too 
far. I believe the reciprocal laws are 
wrong; the principle is bad. I be- 
lieve it is wrong to use gross premi- 
ums as the basis for taxation. Some 
deductions ought to be made, particu- 
larly dividends, for in most cases the 
company never gets that part of the 
premium. I believe no State should 
tax the premium collected in other 
states; and that is what some West- 
ern States are doing with home com- 
panies, 

Should Share Public Burdens. 

On the other hand, I believe that 
all life insurance companies should 
bear their share of the public burdens, 
There are very few ‘business organi- 
zations which require and need the 
protection of government more than 
life insurance companies. We want 
not only police protection and fire 
protection, but the protection of the 
courts, and various other helps, 
which only government can give. We 
ought to be willing to pay for that 
protection and that help. [I don’t pre- 
tcnd that my judgment as to the 
amount We should pay is better-~than 
that of any one else, and, indeed, I 
have very little opinion on that sub- 


ject: but yet, men claim that life 
insurance premiums should not be 
taxed at all because they represent 


savings; because they are in them- 
selves taxes, or because they are the 
evidence of thrift. I have no sym- 
pathy with that argument. I think 
they ought to help pay for their own 
protection. If we had no govern- 
ment, the strong would impose upon 
the weak. I know of no business less 
able to protect itself, under such con- 
ditions, than a life insurance busi- 
ness. All the more then it ought to 
be willing to pay for the protection 
which government furnishes. 
Department Tax Theory. 
“Again, we largely escape taxation 
on our assets upon the theory that 
the reserve is a liability. I, of course, 
believe in that theory, and yet, it is 
almost a fiction. We do really have 
the money. Of course, we have to 
pay it out again some time, but it is 


money gathered together and repre- 
sents, at the time ‘being, property, 
just as a farmer's cattle represents 


it. Of course, I don’t want the law 
changed in this regard, but I think we 
ought to be thankful to have that 
concession made to us, and not try 
to escape taxation altogether. The 
argument is sometimes made that the 
States ought to collect as taxes on 
premiums, only enough to pay the 
cost of conducting the Insurance De- 
partment. I see no justice at al] in 
that claim. There is no more reason 
why the company should pay the cost 
of the Insurance Department than 
that they should pay the cost of the 
courts or other branches of govern- 
ment. The Insurance Depart- 
ment is a part of the state govern- 
ment: so are the other state offices, 
and all other branches of that govern- 
ment. Every man in the State ought 
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LIFE INSURANCE DEPARTMENT 


to pay something ty support the In- 
surance Department, and also to sup- 
port every other department; and 
every life insurance company ought 
to do the same thing. They are all 
there because we need them in con- 
ducting our government, and it is for 
all of us to share in their cost to us. 

Of course, it may be said that when 
we pay money as taxes we pay policy- 
holders’ money; that in the end the 
burden falls upon them. Of course, 
that is true, but I consider that I am 
speaking for policyholders in all that 
is said above. It is their money and 





property with us which needs pro- 
tection.” 
ACTIVITY 


IN THE WEST. 


Numerous Life insurance Ventures 
Being Launched. 


(Special Correspondence.) 

Chicago, April 9—Owing to the new 
companies that are being launched 
and the stock selling schemes that are 
being put forth in conjunction there- 
with, the life insurance situation at 
this city is assuming an interesting 
phase, and underwriters are speculat- 
ing as to what the final outcome of 
it all will be. 

The most active force is the 
Rhodus outfit, who whatever their 
shortcomings, are yet recognized as 
men of exceptional ability and aggres- 
siveness, and born money makers. 
Ed. T. Rhodus is the agency manager 
and he has gathered about him some 
of the lightning solicitors that have 
made the Western atmosphere sizzle 
in the past. One of his chief aids is 
S. S. Sherrill, former general agent 
of the Illinois Life, and a solicitor of 
proven worth. C, F. Troupe, the erst- 
while executive special of the Mutual 
Life, is working for the Rhodus Broth- 
ers in the East. Stock is being sold 
in the Central Life Securities Com- 
pany, which is to be the holding com- 
pany of the new Republic Life of 
Chicago. In connection with their 
other ventures the Rhodus Brothers 
are credited with endeavoring to 
launch a bank, and are said to have 
enlisted a number of prominent busi- 
ness men in the venture. 

The Commercial Life, of this city, 
organized by former New York Life 
men (the president, Louis M. Wise, 
having previously been an agency (di- 
rector for the latter named company), 
is selling stock for the new institu- 
tion. The par value of shares is $10, 
but on April 1st the selling price was 
raised to $25. The Commercial, has 
an agency corporation—the National 
Agency Company—to finance’ the 
agency business. 

Another proposition soon to get un- 
der way is the Old Colony Life, former- 
ly the American Mutual Life, fathered 
by George W. Riggs. Stock is being 
sold investors in the Old Colony corp- 
oration, capital $100,000. It has a 
very intricate contract with the life 
insurance company. 

Unlike the other new companies 
actually formed or in process of or- 
ganization, the Northern Life, which 
started business last summer, has no 
stock plan. It has introduced, how- 
ever, “common” and “preferred” poli- 
cies. The “preferred” policy guar- 
antees dividends to its holder before 
the stockholders are permitted to 
share in the profits. It also pays the 
pure endowment in addition to the 
face of the policy in the event of 
death. 

Outside of the Chicago institutions 
the Columbia Life of Cincinnati, and 
the Philadelphia Life are very active 
in selling stoek. Altogether the citi- 
zens of this city are not suffering from 
lack of opportunities for investing 
their cash in the stock of life insur- 
ance companies. 


LEE B. DURSTINE, PRESIDENT, 
Succeeds John T. Boone As Head of 
North American Life—Cleve- 
land Appointment. 


At a meeting of the Board of Di- 
rectors of tthe North American Life 
of Newark, held last week, John T. 
Boone resigned as president, and was 
succeeded by Lee B. Durstine, form- 
erly first vice-president, John H. 
McNamara was elected to the vice- 
presidency, the office of second vice- 
president being discontinued. 

Mr. Durstine, the new head of the 
North American Life, is a practical 
insurance man, possessing the knowl 
edge and experience essential to a 
successful executive. Nearly fifteen 
years ago he started as a solicitor for 
the New York Life, with headquart- 
ers at Cedar Rapids, Iowa. The suc- 
cess achieved in the field secured for 
him a promotion in September, 1895, 
as Agency Director for Central Ohio, 
with headquarters at Columbus. He 
made an exceptionally good record 
for the company during the four 
years’ service there, and in the lat- 
ter part of 1899 he was appointed su- 
pervisor of agencies with headquart- 
ers at Buffalo. In this position Mr 
Durstine had charge of all the branch 
Offices of the New York Life in this 
State, excepting those located in New 
York city. In 1901 he was promoted 
to the position of inspector of agen- 


cies, having supervision of some fif- 
teen or sixteen offices in New York 
city. The Park Row Branch, which 


he organized and devoted special at- 
tention to, became the largest pro 
ducing office of the New York Life 
in this city. 

The resignation of Mr. Boone will 
cause no change in the policy of the 
North American Life. He accepted 
the position merely for the period of 
organization, and this purpose having 
been accomplished, it is his intention 
to take a trip abroad to build up his 
health. He will remain on the direc- 
torate and further the interests of 
the company in every manner possi- 
ble. 

During his visit to 
Mr. Durstine appointed 
Man to represent the company at 
Cleveland and expects to leave for 
Ohio in a few days to personally as- 
sist in building up an organization 
there. 


Ohio recently, 
Geo. H. Bill- 


MINISTERS LIFE ASSOCIATION. 


Increased Death Claims Cause Reduc- 
tion in Assets Already At 
a Low Figure. 


The Conference Matual Life Insur- 


ance Association, an organization 
composed of clergymen in the New 
Jersey Methodist Episcopal Confer- 


Morristown, 
office rs were 


ence, held a meeting at 
April 3rd, at which new 
elected. 
Mr. Cole, 
the present net assets of 


reported that 


the organi- 


treasurer, 


zation aggregated $3,730, as com- 
pared with $5,615, the assets April 4 
1906, a difference of $1,902. There 


Was paid out in death claims $5,000, 
and the miscellaneous expenditures 
amounted to $385. 

The decrease in assets was due, Mr 
Cole explained, to the fact that the 
association was called upon to pay 
out an unusually large amount in 
death claims. There are no claims 
outstanding against the society now, 
according to Mr. Cole. 

“The payment of five death claims 
in one year has naturally exceeded 
our receipts for the year, so that our 
net assets are a little less, but these 
fluctuations are expected and calcu 
lated for,” said Mr. Cole. “Of course, 
we cannot, even in eight years, re- 
cover from all the effects of twenty- 
nine years of unscientific business. 
The timés’ of testing are not all past, 





but the success of these eight 
under the most adverse 
augurs ultimate and uninterrupted 
prosperity. In our olden days 
lacked a scientific basis for our 
ness, which old line companies 
We had then and have still an 
Which is a tower of strength 
carried us over our crisis, whe 
reorganized on a scientific basis 
He urged that an appeal be 
to bring the membership up to 200 


VISITING WESTERN 


President Morton and His Assistant 
H. L. Rosenfeld Confer with 


General Agents. 


President Paul Mortor 
Equitable Life Assurance So 
H. L. Rosenfeld, h insurar 
ant, are at present o We 
visiting the agencies of | s 

As announced recent M M 
has assumed direct per 
about one-half the agencie of 
Equitab Life, located in tl \W 
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cago for a conference on Mond of 
this week, at which th itio 
thoroughly discussed and 
ulated for aggressiv: ctior 
line of securing new 
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MUTUAL LIFE SUITS. 


Decisions Rendered on Minor 
tures in Cases Against 
Former Officers. 
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AN EXPENSIVE PROVISION 


Judge Noyes Shows Where Proposed 
Measure Would Cost Northwestern 


$80,000 Per Year. 
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NOTICE. 
“The Eastern Under- 


removed to 105 


The offices of 
writer have been 
William Street, New York City, where 
the management will be pleased to 


welcome both its old and new friends, 





COUNTER  INSUIR- 
ANCE. 
observers at the 


OVER THE 
Competent State 
house in Boston express the opinion 
committee will 
counter 


that the insurance 


not favor “over the insur- 


ance” through the medium of savings 
banks, but will report in favor of al- 
this to be done by private 
This is the wish of the 
which hold that if an) 
this 


lowing 
corporations. 

savings banks, 
experiment was to be made in 
direction it should be done by private 
capital willing to take the risk, and 
that the 


banks should not 


prestige of the savings 


be used for any ex- 


perimental project of this descrip- 
tion. 

The banks made a_ surprisingly 
strong showing against Mr. Brandeis’ 
unique idea. The opponents recog- 
nized the sincerity of those who 
were devoting their time to devising 


betterment of in- 
working 


a scheme for the 
surance conditions for the 


man, but believed it would be very 


State to jeopardize 
banks by attaching to 
the extremely haz- 
It was 


unwise for the 
the savings 
them in any way 
ardous business of insurance. 
shown that it would be impossible to 
depositors of 


disabuse the minds of 


the idea that the entire assets of the 


bank were at the disposal of the in- 
surance department, and that the 
failure and closing up of the insur- 


ance department would place a stig- 
ma upon the local banks, even though 
the banking department were not af- 
fected at all. 

These 
guments and apparently made an im- 
have 


were certainly powerful ar- 
men who 


right to try 


pression. Insurance 


thought it would be all 


this experiment through the savings 


banks, found their views changed 


when the savings banks people point- 
them of en- 
their 


ed out the dangers to 


grafting insurance upon bust- 
ness. 

If the 
report 
fight will undoubtedly be 
the Legislature. Mr. Brandeis 
that the 


companies are back of this opposition 


insurance committee shall 


against the Brandeis plan the 
carried to 
and 
insurance 


his friends think 


and they intend undoubtedly to make 
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use of this honest belief in appealing 
to the prejudice of legislators. As a 
matter of fact the insurance com- 
panies, feeling certain of the failure 
of the plan, would like to have it 
tried in its entirety as presented by 
Mr. Brandeis. 





COMPULSORY INSURANCE. 

In this issue appears a news item 
pertaining to a meeting held in Chi 
cago at which the question of com- 
pulsory insurance as practiced in Ger- 
many was discussed. There is apt to 
be considerable misunderstanding in 
regard to the matter if viewed from a 
mere statement of conditions. If 
workingmen secure insunance ifor one- 
third the net cost to them when com. 
pared with the price of insurance 
common sense would readily 
prompt one in assuming that there 
was some explanation necessary. For 
instance, in accident insurance, as ap- 
plied to laborers, the entire expense 
of the German system is borne by 
employers. In sickness insurance 
two-thirds of the cost is assumed by 
the employer and one-third by the 
employe or assured. The payments 
made by corporations in this way are 
a direct increase to the cost of pro- 
duction. Either the price to the con- 
sumer must be increased to make 
provision for same, or the employe 
must be content with a smaller scale 
of wage than would be otherwise pos- 
sible. The employer can also afford 
to make a part of the contribution 
from the funds of the corporation re- 
cause the provision affords relief from 
petty suits and grievances’ which 
might otherwise arise. 

However it is unfair to compare 
conditions as existing in Germany and 
the United States. Insurance is com. 
pulsory for the laboring class of Ger- 
many. The cost would naturally be 
reduced because there is no necessity 
for soliciting people to take out in- 
surance. Likewise there is no need 
to incur expenses in collecting prem 
iums. The elemination of these items 
alone would 
tion in the cost of accident and health 
insurance to the laboring class—lars- 
ly industrial of about 49 
per cent. 

But itthere is another phase of the 
which has a direct bearing 
rate charged. Under the 

system as operated :'n 
workman or 
carry in 


here, 


make possible a reduc- 





insurance 


question 
upon the 
compulsory 
Germany, every 
particular class must 


labore; 
in a 
Hence a more extended se 
Med- 
ical examinations and inspections a: 
a preliminary to granting insurance 
are essential to prevent adverse selec- 
tion against an institution. It has 
frequently been stated by medica] ex- 
aminers and actuaries that a company 
could afford to write one hundred 
thousand men passing a given poirt 
without examination providing every 
one would insure. 
However not 


surance. 
lection and better average risk. 


everything labelled 
“Made in Germany” is accepted as 
the best in this country. There is a 
spirit of independence or self-reliance 
about the average citizen which re- 
pels the idea of compulsion, ‘fhe 
laborer believes he is entitled to full 


compensation for his services, and 
having received same, the freedom of 
action to do as he chooses with ‘t. 
We do not wish to infer that there is 
not much to commend in the German 
system, but we doubt whether the 
people of this country are ready tu 
adopt it. 





WHAT IS OVERHEAD WRITING? 


The kttention jf companies and 
local agents is just at present fixed 
upon Owensboro, Kentucky, a city of 
some 20,000 inhabitants, 
Daviess County. There is in contro- 
versy, a group of some thirteen whis- 
key distilleries within the confines of 
Daviess County, and bordering upon 
the city limits of Owensboro. Since 
1880 it seems that the Owensboro 
Local Board has considered ‘the “and 
vicinity” clause in the commission 
contract, to include Daviess County, 
the few towns in this county outside 
of Owensboro being small places not 
exceeding two hundred inhabitants. 

For many years the insurance on 
whiskey distilleries has been slipping 
away from agents until 
the loss to them today is said to be 
between fifty and one hundred ‘thous- 
and dollars in premiums. Owens- 
boro agents are in the position of ‘wit- 
nessing a diminution in premium in- 
come in a growing city. 

The situation finally became so se- 
rious fcr these agents that they de- 
cided to make a determined effort to 
induce the companies which they 
represented to protect them against 
overhead writing, said to have been 
done largely by agents located at 
Louisville, Covington, and Newport, 
through the payment of excess com- 
missions. The local board therefore 
voted to canvass the companies, and 
the board, including every agent in 
the city, went on record in favor of 
resigning the agency of any company 
which was unwilling to subscribe to 
a pledge not to write overhead. 

Fifty-six of these companies have 
already responded favorably to this 
appeal, and Owensboro agents claim 


Owensboro 


that with the assistance of the Na- 
tional Association, to which they 
have appealed, most of the ninety 


companies doing business in the city 
can be induced to co-operate. 

The difficulty arises over the inter- 
pretation of the term “and vicinity,” 
some companies claiming that Owens- 
agents have no right to 
ness outside of the city limits. Some 
appointed Owens- 
agents for small 

Daviess County 


boro busi- 
companies have 
boro residents as 
adjoining towns in 
for the alleged purpose of writing 
this business. It is also claimed that 
the Kentucky State Association some 
time ago voted to let any agents in 
Kentucky who could write the whis- 
key business, do so without regard 
to the overhead writing rule. Owens- 
boro agents claim that this action by 
the State association contravenes 
the principles of the National Asso- 
ciation. 

The National Association evidently 
has quite a problem on its hands in 
taking care of this appeal. The prin- 
ciples of the National Association are 


located in 
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‘that there shall be no overhead writ- 
ing anywhere, either by agents or 
companies (except only steam rail- 
road schedules), the policies to be 
written by the agents on the spot at 
the rates governing locally, non-resi- 
dent agents able to control under 
these conditions being recognized and 
paid a proper brokerage. The secre- 
tary of tthe Nationa] Association 
states that it has been the custom of 
its grievance committee, in consider- 
ing matters of overhead writing, to 
be guided by “broad questions of 
equity and good sense, and not by 
technicalities, either as to the juris- 
diction of agents or devices adopted 
by companies for indirect overhead 
writing.” 





HAVE AN OBJECT. 

In business we must have an ob- 
jective. We must fix our determina- 
tion upon a specific achievement. We 
must cut out our work, set our pace 
direct our every energy to the attain- 
ment of an objective. Men without 
an immediate objective always fail, 
says the “Metropolitan Message.” 

Your ultimate objective should be 
the largest business of your line. in 
your section. Your immediate objec- 
tive should be the accomplishment of 
a specific amount of business every 
month. Decide in advance how much 
you will write in the next twelve 
months, divide by twelve, and let the 
quotient be your immediate objective 
this month, next month and every fol- 
lowing month of the twelve. Remind 
yourself that you can do in the future 
as well as you ever did in the past, 
and let the equivalent of the best 
month of your past be the immediate 
objective of every month of your 
future, 

Don’t quit. If you (fail to write this 
man cr that one, remember you can- 
net expect to succeed all the time 
nor te do all the business—your com- 
oetiters must and will have some of 
it. You will have your share, directly 
proportioned to your energy, your abil- 
ity, your persistence. Go on, unruf- 
fled and undismayed, keep your eye 
on your immediate objective. Take 








care of the immediate and the ulti- 
mate will take care of itself. 
T. A. WARREN. 
The journalistic fraternity, and 


home Office officials in no small num- 
bers, will regret to learn of the 
severe illness of T. A. Warren, busi- 
ness manager of “Insurance World,” 
who is confined to his bed at his home 
in Pittsburg with typhoid fever. Mr. 
Warren has been associated with the 
“World” for a quarter of a century, 
during the greater portion of the time 
as business manager. Few journal- 
ists have travelled the Middle West- 
ern and Eastern States, visiting home 
offices, more than he, and few if any 
have more friends. Big-hearted, cour- 
teous and of an obliging disposition 
he receives a cordial welcome to most 
Offices visited. We sincerely hope 
for his speedy recovery. 





The center of interest in regard to 
insurance legislation ‘will alternate 
between Massachusetts and the Dis- 
trict of Columbia. The legislation 
enacted here will have a more im- 


‘portant bearing upon insurance than 
any 
laws. 


proposed since the Armstrong 
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STOCK AND BOARD SCHEMES CRITICIZED. 





DISCRIMINATE BETWEEN POLICY HOLDERS. — UNREALIZABLE 


FU- 


TURE PROFITS BASIS UPON WHICH POLICIES ARE SOLD. 


——_— — 


(S. H. Wolfe, in Life Association News.) 


“Attack is the reaction. I never 
think I have hit hard unless it re- 
bounds.” Such is Boswell’s expres- 


sive way of phrasing one of the su- 
preme laws of nature, namely, that 
reaction must always be equal to the 
action which brought it into exist- 
ence. It is well to bear this rule in 
mind when considering the present 
condition of the insurance business. 
A proper regard for its influence will 
probably account for some of the new- 
fangled schemes which have crept 
into the business during the past de- 
cade. 

The starting of small companies 
throughout the country is a direct re- 
sult of the prosperity exhibited by 
the larger insurance companies and 
the accumulation of large surpluses 
by them. Extravagance in manage- 
ment and excessive disbursements for 
the procuration of new business have 
made life insurance an undesirable 
investment to many a Man who was 
thinking of employing his spare capi- 
tal in that direction. From this con- 
dition of mind it is an easy step to the 
reasoning which may have actuated 
these same investors to promote some 
form of stock agency scheme. Strange 
as it may seem, the promoters of 
new companies found after they had 
been in business a short time that 
the proper administration of the 
business required a mixture of brains 
and technical knowledge. In order, 
therefore, to make the proposition at- 
tractive to the prospect, the latter 
was probably approached in some 
such manner as this. “Granting that 
all you say about the managers of life 
insurance companies’ deriving ‘thigh 
profits from the business is true, how 
would you like to become one of the 
managers of such a corporation?” Be- 
fore the heat of this glittering, if in- 
definite, offer the high ethical stand- 
ards of the prospect vanished like a 
block of ice when exposed to the sum- 
mer sun. Heretofore he had condemn- 
ed in no measured terms the “rob- 
bers” in charge of the big lifg com- 
panies. From now on he was to be- 
come the associate and rival of these 
same men, who suddenly become 
transformed in his eyes into “Napol- 
eons of Finance.” 

Of course, I do not ascribe such 
sordid motives and such improper 
methods ‘to all stock selling schemes 
indiscriminately. I believe that at 
the outset the idea which dominated 
the originators may have been the 
realization of the fact that a new life 
insurance company could only’ be 
built up by securing ‘the active inter- 
est of a large number of representa- 
tive people in each locality, and that 
the surest way of securing this active 
interest in the case of men busy with 
their own occupations and pursuits 
was to make the company’s success, 
and with it the investors returns in- 
dependent upon the amount of active 
work which each investor performed 
in its interest by ‘taking insurance 
himself and introducing agents to 
friends and associates. 

While we are considering this mat- 
ter, it may be well to point out that 
the managers of these small com- 
panies are not the only ones to be 
condemned. I have seen a prospectus 
issued by a new company started 
within the past year under most or- 
thodox auspices and which contains 
illustrations of the fabulous profits 
earned by stock companies since their 
organization, but makes no mention of 
the ¢hanged conditions which will ef- 
fectually prevent a repetition of those 

I have often heard the explanation 
and excuse advanced that ‘these esti 
mates of profits were in nowise more 


reprehensible than were the estimates 
of profits under deferred dividend pol- 
icies winked at, if not authorized by 
the managements of eminently re- 
spectable companies in the past. To 
this plea my answer is, “Let the dead 
past bury its dead. “I do not believe 
in doing one wrong because another 
wrong has been committed. 

Closely linked to the stock selling 
schemes are the advisory board pro- 
position. Theoretically a company 
may have the right to promise that 
it will place one dollar per thousand 
of insurance in force in any locality 
in a fund to be divided among a cer- 
tain number of its policyholders. Prac- 
tically, however, there are serious ob- 
jections to the plan, and they seem 
to me to be of a three-fold character: 

1. The plan discriminates between 
insurants of the same class and ex- 
pectation of life. 

2. The policyholders except in rare 
instances never perform ‘the duties 
for which this remuneration purports 
to be given. 

3. It has been found impossible to 
sell policies with this annex unless 
future profits were estimated upon a 
basis impossible of realization. 

The first of these reasons is a ques- 
tion of common sense; tthe second is 


one of fact easily susceptible of 
proof, which, however, I shall leave 
to the consciences of the promoters 


of the schemes; while to the third I 
shall devote a few words here, as the 
real iniquities of the scheme are not 
so apparent ‘to the observer or casual 
investor. 

Reposing in Sing Sing at the pres- 
ent time is a misguided youth who 
promised people 520 per cent. on mon- 
eys left with him for investment. It 
is not my intention to cast aspersions 
upon any legitimate form of invest- 
ment, no matter how large its field 
may be. But when an insurance com- 
pany estimates that in addition to fur- 
nishing the policyholders his insur- 
ance it will return to him a profit of 
332 per cent. on his investment, | 
respectfully submit that man is justi- 
fied in pausing a moment and wonder- 
ing why if that be true a saving bank 
will pay him only 3% per cent or 4 
per cent upon his deposits. The above 
figures are not taken at random, but 


are taken from the official report 
which Mr. Rittenhouse, Deputy Su- 
perintendent of Insurance of Color- 


ado, made to the Auditor of that State. 
In passing it seems to me that the 
legitimate life insurance agents 
throughout the country owe a great 
debt of gratitude to this official for 
his good work in this direction. 

An insurance company is not a 
mint; it cannot create one cent. of 
wealth. It is simply a business which 
collects contributions called  pre- 
miums from individuals during the 
lifetime and passes out an amount to 
the estates of designated beneficiaries 
of these individuals when a certain 
contingency happens. Now these con- 
tributions are predicted upon assump- 
tions that this contingency will hap- 
pen in obedience to some well-defined 
natural law. And if all these assump- 
tions were to prove correct—if the 
funds were invested in such a way 
that they would yield an exact net 
rate that was used in the calculations 
—if the expenses were equal to the 
charges made for the purpose—and if 
there were no lapses, there would not 
be any surplus or profits at all. Some- 


‘times there are none even under more 


favorable conditions that are habitual- 
ly experienced, but, as Kipling says, 
“that is another story.” 

So the sources of profits in an in- 
surance company are limited. Even 


with the best of medical selection 
some death losses are bound to occur. 
It has been the aim of legislators to 
confine the investment of insurance 
funds to fields far removed from spec- 
ulation, and therefore, profits 
from securities are restricted 
largely to excess interest earn- 
ings, and are not due to abpor- 
mal appreciation in market values. 
Lapses do occur, and modern compe- 
tition has required companies to re- 
turn nearly all of the excess payments 
in these cases, so the profits are 
minimized. Profits from expense 
loading, if not negative, are so micro- 
scopic we may disregard them in any 
consideration of the question. 

A calm and dispassionate view of 
the above facts will convince any 
one who is familiar with the rudi- 
ments of the business that the return 
of any such profits as those indicated 
above in the estimates used for sell- 
ing advisory board and stock agency 
contracts is a practical impossibility. 
Officers of insurance companies are 
supposed to be familiar with these 
elementary facts, and therefore the 
use of such misleading figures is not 
only indefensible, but to my mind 
constitutes an offence amounting al- 
most to fraud. If, however, these 
officers transgress, owing to ignorance, 
no more potent argument for their 
unfitness as insurance Officials need 
be adduced. 

But admitting the truth of this 
statement which I made at the begin- 
ning, i. e., that the birth of these 
abnormalties was due to the excesses 
formerly prevalent in the administra- 
tion of the most respectable com- 
panies, it will follow logically, I think 
that unless we are very careful the 
pendulum wil] be carried to an al- 
most equal extent in the other direc- 
tion. An era of such puritanical sev- 
erity as is promised by some of the 
ill-advised legislation now introduced 
throughout the country will cripple 
the proper functions of the institution, 
be detrimental to the agent and the 
policyholder, alike, and be destructive 
of that relationship founded on con- 
fidence which should exist between 
the man who makes a business of sell- 
ing insurance and the man who buys 
it from him. 

To prevent such disastrous situa- 
tion the agents can do much good. 
The first step in this direction should 
be a determination on the part of 
every agent that he will do his share 
toward restoring public confidence in 
the greatest, noblest and most unsel- 
fish business in the world, and in 
this way only, in my opinion, can the 
objectionable practices above pointed 
out be eliminated. 


SAVINGS BANKS OPPOSE. 


(Continued from page one.) 
volved, also possibly upon others; 
that the savings bank nerve of Massa- 
chusetis was particularly sensitive, 
and that the splendid name which 
these banks had secured through the 
confidence reposed in them by the 
people should not in any way be im- 
paired by the attachment to their 
business of a scheme which was pure- 
ly experimental. It was argued that 
the prestige of the Massachusetts sav- 
ings banks so ardertly sought by the 
advocates of the Brandeis scheme, 
should not be used to give credit to 
an untried proposition; that if it was 
desirable to have this thing tried out 
it should be done either by the state 
itself on its own responsibility, or by 
a private corporation whose stock- 
holders were willing to take the risk, 
either for profit or from motives of 
philanthropy. 

The banking people stated emphat- 
ically that they did not appear to op 
pose the proposition of providing 
some method of cheaper insurance 
for Wage earners, They recognized 
the honesty of the promoters of the 


proposed scheme, but pointed out that 
leaders were neither practical banking 
men nor practical insurance men, and 
that the sentiment created in favor 


of this idea was largely through a 
partisan presentation of the case. and 
that interest had been aroused 
through sympathy and not from a 


practical consideration of the danger 
involved in attaching wage earners in- 
surance to the savings banks system 
It was pointed out furthermore that 
the membership of the Massachusetts 


Savings Insurance League had been 
secured merely by an expression of 
interest in the movement, “not in 
volving any expense” upon the mem- 
bers. It was claimed that had a sim 
ilar canvass been made of the deposi 
tors of savings banks for an expres- 
sion of opinion there would have een 
many thousand responses in opposi 
tion to the plan, 

Bank’s Treasurer Talks Insurance. 


The protest which attracted the 
most attention was that made by Al 
fred L. Aiken of the Worcester Coun- 
ty Institution for Savings, one of the 
largest savings banks in Massachus 
etts. Mr. Aiken’s remarks were es 
pecially interesting because of his 
previous experience as the representa- 
tive of a life insurance company and 
his own study of the practical prob 
lems of insurance. In short, he spoke 
as a practical banking and insurance 
man. He claimed from that point of 
view that the proposed plan was 
neither practicable, nor economical, 
nor safe for the savings banks. Ex- 


perience had shown that life insur 
ance done at retail inevitably cost 
more than at wholesale as in every 
other business. The facts of experi- 


ence were against any hope that the 
people who needed this insurance 
would voluntarily come and apply for 
it and continue their payments. He 
cited the experience of the postal in 
surance system in England and of the 
New York Life Insurance Co.'s at 
tempt to bring insurance more cheap- 
ly to the wage earning class by means 
of the monthly payment plan He 
stated that he helped to close up the 
department doing that business and 
that of the 4,000 policies written un- 
der that plan but six remained in 
force today. 

On the score of economy 
ed if the savings 


he doubt- 
could do it 


banks 


at any materially less rate than the 
present insurance companies He 
showed how the cost of collection, 


now necessary through the agents, 
might easily be doubled to the wage 
earner upOn Whom was imposed the 
cost and necessity of going to the 
bank in person to deposit his premi- 
um, 

As to the wisdom of attaching this 


plan to the savings banks system he 





believed that the state had no 1 
to use the good will of the savi 
banks, which was the same as tl 
bonds, for the purpose of trying an 


i 
experiment in a business not at all 
akin to that of savings banks 


Voluntary Application a Delusion. 





Ancther bank treasurer of Worces 
ter, F. B. Washburn, referred to the 
whirlwind campaign to force wage 
earners insurance on savi inks 
by agitators who were n¢ r prac 


tical banking nor insurance men. He 


said that the people would not volun 
tarily apply for this insurance, and 
its whole success rested upon this 


question of voluntary application In 
any event, he said this insurance 
should never be done by banks in 
dividually, Dut only by banks acting 
as agents for the companies or for the 
state. He felt that private corpora- 


tions willing to try out over the coun 
ter insurance should be given an Op- 
portunity, and that the prestige of 
the banks should not be used for this 
purpose, 

All the other bank treasurers spoke 
in practically the same vein. While 
the opposition of savings banks was 
expetced by insurance men, they were 





certainly surprised to find that it was 
so widely shown and so emphatically 
expressed. In rebuttal Mr. ‘Brandeis 
confined himself to attacking the con- 
servatism of the banks in this mat- 
ter and in defining what he called 
the attitude of mind of the banks up- 
on questions of great public concern. 
He said in substance that the question 
for the committee to decide was 
whether the State of Massachusetts 
would have courage to go forward 
With this plan in the way it was pre- 
sented to them, or, in fear of the life 
insurance companies which had es- 
tablished a monopoly of the busi- 
ness, would report against the propo- 

One of the strange things about 
this campaign is the feeling of Mr. 
Prandeis that he is being fought in 
some secret and underhanded way by 
insurance companies. As a matter 
cf fact those most closely acquainted 
with the feeling of insurance people 
upon this matter, know that they are 
quite desirous of having the proposi- 
tion tried out because they are ab- 
solutely certain in their own minds 
that it will fail, and they believe that 
ailure of the proposition will be the 
very best endorsement of their own 





position. In particular, the agents of 
insurance companies, who are being 
attacked in this connection, are anx- 
ious that the matter should be tried 
cut. For they to feel that the quick- 


est Way to prove their own contention 
that solicitation is necessary is to 
have the contrary proposition tested. 
Companies Defence Against Attacks. 

The only opposition which comes 
from insurance companies is against 


Mr. Brandeis’ attack upon their busi- 














ness in order to create a sentimen 
favorable to his own prop¢ sition, 
which they do not oppose, and the 
misstatements which they claim he 
makes regarding the results and the 
methods by which their business is 
ransacted In « r to give he com- 
pany representatives an opportunity 
to defend their own business, not to 
oppose insurance without agents, the 
insurance committee gave them a 
brief hearing Tuesday, April 9 
Tiske Replies to Brandeis. 

Attorney sutler appeared ‘before 
the insurance committee on Tuesday 
and read an address by Haley Fiske, 
vice-president of the Metropolitan 
Life, responding to attacks made upon 
he industr business by Louis D. 
Brandeis Mr. Fiske declared that 
Mr. Brandeis had endeavored to se- 
cure favorable consideration for his 
plan (which was not oposed by the 
nsurance companies) by attacking 
he prese nd rial insurance sys- 


tem, He claimed t] at Mr. Brandeis 





elied upon the success of industrial 
insurance as practiced by private 
corporations and the educational 
campaign vhich tl had conducted 
and were conducting, to attract policy- 
holders to. the Savings banks ind 
said that | is in the position of an 
ipostle of a religious system who de- 
nounced his missionaries as frauds 
ind ro it claimed their con- 

ts as his own and demanded thei! 

rip ( for his own collection 








1 tha ] ires sed by 

f 1 show l¢ eturns 

i companies o th oli 

ver naccurate, but even 

ccu vere not conclusiv as 
howing 1 rela wastetuliness y] 
ndusctria j irance compared 
vith ordi e j -e. Nothing, 
he said, was more misleading than 
o draw conclusions from a compari- 
on of death claims paid to pr mium 
receipt He also denied that the 
te of th Metropolitan were double 
ol ¢ na }iT¢ claimed ) 

MI Beand tle said, however, that 
difference in premium was due 

| o increased mortality 
irae nse. Speaking of the 

gl of profit to stockholders in 
ind ompanie he claimed that 
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it was not excessive when the risk 
assumed by stockholders in the early 
years of establishing an industrial 
company were considered. In any 
event, the tota] cost of these profits 
($140,000 in the Metropolitan in one 
year) is less than one-fifth of one 
per cent. of the premium income, 
showing the absurdity of claiming 
that stockholders’ profits increased 
the cost to industrial policyholders, 
the ratio being infinitesimal. 

Mr. Fiske showed in the same way 
how the salaries paid to officers was 
a little over six-tenths of one per 
cent. of the premium income. The 
proportion of Metropolitan Life sal- 
aries to the company’s Massachusetts 
business, if divided among the 1S89 
savings banks of Massachusetts, 
would allow $153 per bank to run the 
insurance business, 

Mr. ‘Brandeis’ criticism of surplus 
accumulations was absurd in view of 
the fact that the Metropolitan Life’s 
surplus was eight per cent. of its 
assets and less than ten per cent. of 
its reserve, when the Brandeis sav- 
ings banks bill provides for surplus 
accumulation of ten per cent. of re- 
serve. Mr. Fiske said that the cold 
fact was that there was very little 
profit in the industrial business as 
done today, and what is earned is 
promtply returned to the policyholder. 
As to the expense of this class of in- 
surance, he said this was due en- 
tirely to the “service which the policy- 
holder requires” of the agent who 
represents the company. 

In suming up, Mr. Fiske said that 
Mr. Brandeis’ scheme amounted in 
effect to a declaration that industrial 
insurance had been a benefit to the 
people, trained them to self-denial, 
thrift and a habit of saving, that it 
had become a necessary and popular 
institution, shown by the steady gain 
of insurance in force, notwithstanding 
lapses. The Brandeis plan proposed 
to take this system which had main- 
tained itself, to induce charitable peo- 
ple to loan capital to start “an imita- 
tion,” to ask the State to pay part 
of the expenses and remit some of 
the taxes, break down the present 
system by indirection and an appeal 
to prejudice, and in this way to pro- 
mote a new system and reap for the 
savings banks the fruit of the labors 
of the men who are denounced. 


RECEIVER WITH MONEY. 
Novelty In Wind-up of Unique Organ- 
ization. 

The receiver of the American Birth 
Insurance Co.—Frederick W. Dalling- 
er—has $7,000 which he does not 
know how to dispose of, consequently 
he has asked instructions of the court 

regarding the matter. 

This unique organization was the 
outcome of a second attempt to form 
an insurance association to provide 
funds upon the birth of a child to a 
member. The first attempt proved a 
failure and about a year later the 
American Birth Insurance Company 





: Department for Furnishing 
| Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 


G1] Course cf In urancs tducation 


came into being. Its ‘business during 
a portion of a year aggregated 811 
pol’cies for $221,000 insurance. It is 
claimed that 536 of these lapsed dur- 
ing the year. The promoters came 
to the conclusion that the selection 
was going to be heavily against the 
company and, though not insolvent, a 
receiver was applied for. His report 
just filed shows a balance of $7,000. 


CLEAR POLICIES 
REASONABLE CONTRACTS. 


HESE FACTS stand 
forth with deserving] ALWAYS 


importance in all Union 
Mutual forms. ‘he Pol-| A PLACE 
icies are weil-known for FOR 

simplicity and _ plain- 
ness; the Contracts, for] FAITHFUL 
sincerity and fairness in 
the treatment of agency WORKERS 
requirements, 


UNION MUTUAL LIFE INSURANCE CO., 
PORTLAND, MAINE, 
FRED. E. RICHARDS, President. 
Epson D. ScoFIELD, Supt., 
Write 180 Broadway, New York City, 
either | THORNTON CHASE, Supt., 
84 Adams 38t., Chicago, Ill. 


1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
PSR ery Fare. $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 
(Deferred Dividends) ..1,621,413.00 

















POG MEO: 6 Seuatasvaas 1,083,648.98 
Insurance in Force ...... 86,113,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 


THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 








THE 


Mutual Life 


Insurance Company 
of New York 


Under a New Management, 

With the standard policies and the 
safe-guards established by the law o 
New York—the most exacting ever 
enacted, 

W:th the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, 

With an economy of management 
equalled by and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 

The best dividend-paying company, 

The best company for policyholders, 

The best company for agents, 


Apply for ag€ncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 


April i1, 1997 


METROPOLITAN 
Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





LIFE INSURANCE CO, 


OF PITTSFIELD, MASS. 


James W. Hutt, President. 
J. M. Lee, Actuary. 
THeo. M. ALLEN, Secretary. 
Ros’r H. DaveNPoRT, Ass't. Sec’y 


This Company, with its more than fifty years of 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 


79 Milk Street, Boston, Mass. 
DYER & FOSS, Managers. 





National Life Insurance Co. 
MONTPELIER, VERMONT. 
Estab. in 1850. Operating in 38 States 


Joseph A. DeBoer, Pres. 
James T. Phelps, Vice-Pres. 
James B. Estee, 2a Vice-Pres. 
Osman D. Clark, Sec. 
H. M. Cutler, Treas. 
A. B. Bisbee, Med. Director 
C. E. Moulton, Actuary 
’. A. Howland, Counsel 
This Company held January 1, 1907, and 
gained duripg the past decade: 
Assets, § 37,511,373.24 Gain 177 per cent. 
Surplus 4,224,287.21 Gain 155 ” 
Insurance 151,253,000.00 Gain 109 





Its life, term and endowment contracts 
are liberal and attractive 
J. F. Makley, Gen. Manager, 
149 Broadway New York, N. Y. 
J. V. Alexander, Gen. Manager, 
1134-36 Granite Bldg., Rochester, N.Y. 
M. H. Mullenneaux, Manager, 
119 State St., Albany, N. Y- 
A. H. Gseller, Manager, 
4 Clinton &t., Newark, N. J, 


The Man that Has Sold 
Insurance 


In Illinois, Ohio, West Virginia, Penn- 
sylvania, or New Jersey, can secure 
a Salaried Position as Instructor of 
Agents by applying in person or by 
letter to the 





Pittsburgh Life ana 
Trust Company 


Sixth and Liberty Streets 
PITTSBURGH, PA, 























April 11, 


OPPOSKS SALARY LIMITATION 


BRIEF FOR LEGISLATURES. 


Mr. Cleveland Claims Compensation 
Is Not Too High for Respon- 


sibilities Assumed. 


Legislation now pending in several 
Western and Southern States 
purpose of limiting salaries 

life Officials to 


year, 


olf the 
the 
paid to 
$50,000 a 


for 
insurance 
while some. states 
would make the limit $25,000. is doubt- 


less responsible for the brief upon the 


subject issued by the Hon. Grover 
Cleveland, counsel for the Associa- 
tion of Life Presidents. The docu- 
ment calls attention to the fact that 
insurance companies are private corp- 
orations and as such have rights 
which should not be overlooked, Mr. 
Cleveland, says: 

“Whether these companies. are 


classed as stock corporations or mu- 
tual corporations, in either case their 
business interests are confined to con- 
tract relationships based upon the Ex- 
pectation of Life and other incidents 
attaching exclusively to the individual 
policyholders in each corporation.” 
Constitutional Rights, 

“It has been judicially determined 
beyond the reach of controversy that 
in legal contemplation these compan- 
ies are Within the definition of ‘per- 
sons;’ and so far as their rights are 
concerned they are on the same foot- 
ing as citizens of the United States 
and of the several States. The Four- 
teenth Amendment of the Federal 
Constitution provides that ‘No State 


shall make or enforce any law which 
shall abridge the privileges or im- 
munities of citizens of the United 
States, nor shall any State deprive 


any person of life, liberty or proper- 


without due process of law.’ * #* 
It is clearly the intent and in- 
evitable effect of the contemplated 


egislation to abridge these ‘privi- 
eges and immunities’ of corporate 
citizens of the United States by im- 
posing upon them limitations concern- 
ing the compensation to be paid their 


] 
I 
} 
I 


officers and employes, in the face of 
the law of their creation and domicle 
which makes them free from such 
imitations: * * A law which 


forbids the possession and enjoyment 
of property by life insurance com- 
except upon a condition which 
involves the abandonment of their 
right ta contract for the equipment 
and management of their business— 
i. right inherent to their organization, 
permitted by the law of the crea- 
tion, and necessary to the protection 
of the impressive interests they have 
in charge—and a condition which ex- 
acts as the price of doing ‘business 
a surrender of the guidance of sound 
judgment and safe experience jn its 
prosecution, under a penalty of a for- 
feiture of interests to which in com- 
mon justice they are entitled, cannot 
be regarded otherwise than as bald, 
unequivocal and unmitigated depriva- 


panies, 


tion of privileges, immunities and 
property, without a chance for es- 
cape. * * * Legislation of this 
character is so new and startling as 


to indicate a disposition to depart 
from all conservative and steady sen- 
timent touching State supervision 
and regulation of life insurance com- 
panies.” 

Percentage in Salaries. 

Discussing the salaries paid to 
presidents and_ vice-presidents’ of 
some thirty companies, Mr. Cleveland 
Says: 

“From this examination it appears 
that the total premium receipts of the 
twenty-nine companies amounted to 
$440,665,908; that the percentage of 
these receipts paid to presidents and 
vice-presidents by all the companies 
was 29-100 of 1 per cent.; that the 
percentage of their premium receipts 
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so expended by the twenty-four com- 
panies paying salaries of less than 
$50,000 was 51-100 of 1 per cent., but 
that the percentage of premium re- 
ceipts so expended by the five com- 
panies paying to their presidents and 
vice-presidents $50,000 per annum or 
upward amounted to only 19-100 of 1 
per cent. In view of the universally 
conceded solvency and soundness of 
all companies paying these larger sal- 
aries, no one can have the hardihood 
to claim that the small percentage of 
their premium receipts thus expended 
could by any possibility impair the ab- 
solute security of their policyholders’ 
contracts, which phase of the subject 
might properly be considered a legiti- 
mate subject of State solicitude, and 
these considerations of solvency and 
absolute security gain conclusive 
force from the fact that the admitted 
assets of these five companies amount 
to more than $1,500,000,000. 

“It seems quite plain, therefore, 
from a statement of actual] conditions 
not Only that the payment of the sal- 
aries condemned by this threatened 
State legislation does not in the least 
impair or put in jeopardy the security 
af the insured, but that its effect on 
their right to premium dividends or 
participation in accumulated assets 
may well be regarded in individual 
cases a negligible factor. 

“It is within the knowledge of ey- 
erybody that the assumption of grave 
responsibilities and the possession of 


necessary equipment legitimately 
command large remuneration. This 
is recognized in the laws of our 


States in the compensation they allow 
for the administration of estates or 
trusts. It may be surprisingly sug- 
gestive if the compensation thus al- 
lowed be compared with the salaries 
of insurance officers, which it is now 
proposed to prohibit by State legisla- 
tion. As has been already stated, the 
assets of the companies paying $50,- 
000 or upward to their chief executive 





officers amounted to more than $1,- 
500,000,000. The aggregate percent- 


age of such assets paid by these com- 
panies to their presidents and vice- 
presidents annually is 37-1000ths of 
one per cent.” 


FIRST QUARTER ENCOURAGING. 


Benefit Life’s Solicitors Are 
Producing Business. 


Mutual 


The Mutual Benefit Life closed up 
the first quarter of 1907 in a manner 
highly encouraging to the manage- 
ment. There was a slight decrease 
in applications as compared with the 
same period of 1906, but in new poli 


cies issued on original applications 
the record of 1907 very materially 
exceeds that for the similar period 
of last year. An increase of issued 


original applications in 
managed as carefully as 
the Mutual Benefit indicates a better 
preliminary selection by the agent. 
The record in paid for business is also 
ahead of that for the same period of 
last year. 

F. A. Smart, one of the company’s 
representatives at Detroit, had _poli- 
cies issued on 18 different lives dur- 
ing March: T. E. Trombly of the 
same agency, 16; R. O. Barksdall, 14; 
H. Kerr, Dayton, 13. Bight other 
agents had policies issued on ten or 
more lives. 


business on 
a company 








Virginia Department Active. 


As was predicted when the new de- 
partment was created, the Insurance 
Commissioner of Virginia is determ- 


ined to know the condition of all 
companies, holding charters granted 


by that State, no matter whether the 
real headquarters are in Virginia or 
not. The examination of the Ameri- 
can Guild and exposure of conditions 
existing, was a commendable piece 
of work, 


FOOD FOR SOLICITORS. 


Manager Asks Some Pertinent Ques- 
tions and Gives Interesting Views 
On Life Insurance, 


Edward S, Andrews, manager of the 
Eastern Division, Ordinary Branch of 
the Prudential, “A Rea- 
soning” to the field his 
supervision which contains some food 





Chapter on 


men under 


for solicitors. He asks some very 
pertinent questions, and gives some 
observations as to conditions in gen- 
eral. An extract is given herewith:: 


justification 
people have 
substitute 


Is there any rational 
for the impression that 
of a sudden discovered a 
for life insurance or are less willing 
to protect those who cannot maintain 


themselves in the event of the inevit- 
able taking-away of the bread-win- 
ner? Have men of standing in the 


community resolved at this particular 
time that their helpless dependents 
shall contrive some new method of 
protection and sustenance, or be oth- 
erwise left to shift for themselves? 
Have business men taken it upon 
themselves to deliberately ignore the 
need of the preservation of business 
credit, with the one object in view 
of demolishing the structure in an 
instant which perhaps several genera- 
tions have striven years to build? 
Does any sane man contemplate, for 


a moment, the possibility of the dis- 
appearance of the life insurance pol 
icy as one of the best known means 


of creating an estate? Every man in 
the business has a right to him- 
self seriously these and other 
pertinent questions, for 


qualified belief that the 


ask 
many 
it is Our un- 
reduction in 


commissions, the radical departurs 
suggested and inaugurated for the 
conduct of the busiwess, cannot, for 


a moment, suspend the demand for 
the life insurance pclicy 


No Substitute for Life Insurance. 


“The whole country is undergoing 
a period of unprecedented financial 
expansion, which condition necessar- 


ily enhances the productive worth of 
our people. In harmony with this en- 
largement will be found the tendenc 

to elevate the plane of 
a provident peo- 


living, and 


we are not by nature 
ple. A number of effective safeguards 
must now and hereafter be brought 


into use to balance what would other- 
wise be a waste, and if a better, more 


permanent or more accessible safe- 
guard can be brought to the front 
than a life insurance policy in any 
of our standard legal reserve compa 


nies, a fortune awaits the inventor of 
its substitute. Life insurance will not 
sel] itself: the institution is a “going 
proposition;” it has never been un- 
safe, and today it ranks as the lead- 
ing bulwark to the perpetual comfort 
and stability of the nation Total 
the assets and the outstanding insur- 


ance of the legal reserve i 


and compare them with the savings 
and resources of other institutions 
which seek to grant a similar protec 
tion to millions of people! Combin 


ing the factor of a constantly increas 





ing population with the increase per 
capita of money in the Unnted Sta 
and not omitting the enlargement of 
our financial and social structure, life 
insurance must continue to be boug!l 
in increasir volume ind esme! 
who recognize this indisputable fact 
are the first to realize that the de 
mand must eon h il con 
tant 

Barney’s Estate Sued. 

The receiver for the American Mu 
tual Insurance Compal of El i 
wishes to recover $276.77 from t 
estate of Samuel E. Barney, organiz 
er and manager, until th e of his 
death It i charee ! during 
Parnes I lageme! the M 
holders p into the company $1,0 
S6.71 O Ss sun nortua 
fund got $826,719 80 and the expen 
iccount $206,676 91 Claims wel ¢ 
tled amounting to $740,542 07 rhe 
valance of $86,168 Ss una I l 
for In the san od e amoun 
of money expended by the compan 
from the expense accoun imounted 
to $134,238 75, and the receive wishes 
the alance, $72,437.46 


PER DIEM CHARGES TOO HIGH. 


Maine Legislature Investigates Insur 
ance Commissioner's Expenses 
—Suggests Itemized Bills. 





The Stat Legislature of Main¢ 
pointed a special con e « Sa 
aries 1 Tee » which wa t ed 
among others, an order to investiga 
he ccounts oO St it ince 

I found 

onmnn SS nel 5 ee! 
iem charges $5 
i I oO fires \ ( 
committee avs wa it ar 
thorit inder the WwW I » cl 
cises he iymen ) S1/ i I 
( ced S 





should . temizeda 


Connecticut Mutual Pays Big Broker 





ages. 
Gene \g Willtar 
g th Connet M l 
Boston, is off ‘ 
roKkera 7 wd 
vy life ou é ( n 2 é 
dowments 50 per ent. ol oye 


endowments 





SURPLUS LINES. 


We can furnish you a policy covering up 


LONDON LLOYDS. 


to $40,000 in a syndicate of LONDON 














LLOYDS Underwriters that accept American fire business only rough our of- 
fice. Immediate binders given: 10 per cent. commission paid. Send us full 
formation: also a list of a few represented companies and the a! nts y 
carry. A warranty will be required in some one of the companies mentioned 
below: 

London & Lancashire Fire Insurance Company; Nor an 
tile Insurance Company; Liverpoo! & London & Globe any 
Phoenix Assurance Company, Limited; Commercial U Con 
pany, Limited; Northern Assurance Company; Alliance iny 
Limited: Royal Insurance Company; London Assurance ns 
ance Company of London; Continental Isurance Compan I Fire 
man’s Fund Insurance Company of San Francisco; Home Insur e Compal 
of New York; Hartford Fire Insurance Company of Hartford; In ince ‘ 
pany of North America. 

We invite Your Patronage and Promise Careful Attention to Your Interest 

MARSH & McLENNAN, 
London Offce, 123 Bishopsgate Street 
New York Office, 54 William St Chicago Offic 159 La S: s 





Cavin Transfers to Minnesota. 

J. H. Cavin, formerly general agent 
of the Equitable Life at Glouvester, 
Mass., has received appointment as 
general agent for Minnesota of the 
Home Life and has opened offices in 


the Guaranty Loan Building at Min- 
neapcolis, 
The Texas legislature has passed 


a bill requiring life insurance com- 
panies to invest forty per cent, of 
the reserve on life insurance in force 
in Texas in securities and real estate 
of that State. 

Chas. Tredick & Co. have secured 
the second agency of the Citizens’ of 
St. Louis for Philadelphia. 


Dr. George R, Shepherd, medical 
director of the Connecticut Mutual 
Life died at his home in Hartford, 


April 6th, 


The p. changes in fraternal 


insurance laws in Massachusetts, put- 


oposed 


ting these orders upon a sounder fi- 


nancial basis, is opposed by the offi- 


cers, but curiously ' enough, many 


members appear to be in favor of 


them, 


Burglary Insurance. 


In Bankers’ Mutual Casualty Co. 


vs. State Bank of Goffs, decided by 
the United States Circuit Court of 
Appeals, Eighth Circuit, in October, 


1996 (150 Fed., 78), it appeared that 
insurer agreed to indemnify a bank 

loss of money, stolen from 
damage done to the safe 
damage done to the premises, and for 
loss of money violently taken from 
the bank in the daytime, in the aggre- 
gate sum of $3,000. The policy re- 
served the right to the insurance 
company to repair any damage to 
property or to replace any damaged 


against 


iis Sal 


article with one of like quality and 
value, “instead of paying for the 
same jin money.” The bank safe was 
blown open by burglars and money 
taken from the safe largely exceed- 
ing in value the sum of $3,000. It 


that, the bank having made 

damages to the safe, 
but only for the loss of the money 
stolen therefrom, the insurer was not 
entitled to replace the damaged safe 
as part payment of its liability. 


was held 
no claim for 
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EXPLAINS CREDIT INSURANCE 


INNOVATION IN BUSINESS. 


Expert Tells Commercial Men How 
It May Be Applied In their Affairs, 


In discussing the subject “Credit 
Insurance” at the April meeting of 
the Rochester Credit Men’s Associa- 


tion, Arthur Robinson, local manager 
of the American Credit Indemnity Co., 
said among other things: 

“One of the most important inno- 
vations came With the establishment, 
more than fifty years ago, of the sys- 
tem known as the mercantile agency. 
A rating and report on any concern 
by one of the standard mercantile 
agencies is today a letter of credit in 
any of the large markets, and noth- 
ing has contributed more to the fa- 
cility with which large transactions 
are daily consummated than the con- 
fidence which is had in these ratings 
However, the ease with which a well- 
rated concern could buy in every mar- 
ket suggested to careful business men 
the possibility of great danger that 
well-rated concerns might be tempted 
into purchasing beyond their means. 
In other words, no matter how ac- 
curately the credit man might limit 
the line of credit to the resources of 
the customer, there was always the 
possibility that the same or greater 
credit had been or would be extended 
by others. This was so universally 
recognized that various methods were 
devised as checks against over-trad- 
ing. The interchange among those 
in the same lines of the amount of 
sales to a designated customer is one 
of these devices. It was evident that 
a merchant who parted with his goods 
cn his faith in the accuracy of a rat- 
ing should be indemnified in case of 
through the insolvency of the 
debtor; that some protection should 
be evolved against the depletion of 
capital through bad debts where rea- 
sonable prudence had been used in 
extending credit. 

“Credit insurance in the beginning 
was like all new departures in every 
line. It began to walk in this new 
field of insurance, very carefully feel- 
ing its way, and its first policies, com- 


loss 








Home Office, 


PLA‘'E GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Daniel D. Whitney, Vice-Pres. 





raze 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


47 CEDAR STREET. 


Alonzo G. Brooks, Ass‘t Sec. 











Assets 


Capital and Surplus 


wheel, Employers, 


ROBERT J. HILLAS, 
Vice-President, 
FRANK E. LAW, 
2nd Assistant Secretary. 





THE FIDELITY AND CASUALTY COMPANY 
97 to 103 CEDAR ST., 


Losses paid to January 1,1907........ 

This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
Public, Teams, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 

OFFICERS: 
GEORGE F. SEWARD, President. 


Secretary and Treas. 


NEW YORK CITY. 

$8,003,530.06 
2,904,775.76 

24,016,230.73 


in Positions of Trust, 


Workmen’s Collective, 


HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 
3rd Assistant Secretary. 








pared with those issued today, were 
very limited in scope. With increased 
experience, the policy has been 
broadened and liberalized from time 
to time till today it covers every 
known form of insolvency, and the 
language of the policy is clear, con- 
cise and positive, with every clause 
free from ambiguity and unmistakable 
in its language. The first policies 
covered only insolvency on nated con- 
cerns having either the first or sec- 
ond credit rating. The policy today 
covers all customers. Those having 
either a first or second credit rating 
are covered in full to the limit of the 
capital and credit rating of each cus- 
tomer, while all others are covered 
for an agreed and specified portion 
of the debt. 

“Credit indemnity limits the annual 
risk Of loss through insolvency of cus- 
tomers to a norma] amount, and re- 
imburses in cash for any loss in ex- 
cess of that amount, provided the 
losses and the sales on which they 
were sustained were in accordance 
with the terms and limitations of the 
policy. In a word, it eliminates risk 
of excessive loss from credits. The 
mercantile agency furnishes informa- 
tion as to the financial strength ana 
reliability of customers; credit indem 
nity protects from loss the firm that 
transacts its business and extends 
credit in accordance with that in- 
formation. The credit man who uses 
the agency to guide him in passing 
on his credits needs a policy of credit 
indemnity. He is then on_ sure 
ground, and the limit of liability on 
each rating is an infallible guide to 
him as to the limit of the credit he 
can afford to give in each case. To 
the extent of the limit of the bond, no 
loss can be suffered should the debtor 
become insolvent, 

“In taking a policy of credit indem- 
nity it is important not to figure on 
protection against impossible happen- 
ings, but against those which you do 
not expect will happen. In this way 
alone are you protected when the 
unexpected failure comes. The con- 
cern that to save on the amount of 
premium takes a smal] bond with a 
small amount of coverage on any one 
failure, discovers its error when the 
unexpected large loss comes. It is 
better to have the largest coverage 
you can get and not need it, than to 
need it and not have it. It puts a 
credit business on a practically cash 
basis, and it relieves the feeling of ap- 
prehension and uncertainty incident 
to the transaction of every credit 
business. Bankers and other dispens- 
ers of credit require fire insurance to 
prevent loss on goods in the posses- 
sion of those to whom credit is given. 
Statistics show that losses by (failure 
exceed considerably losses by fire in 
the United States. Why should the 
merchant not demand that his goods, 
which are in the hands of his debtors 
and payment for which is, to put it 
euphemistically, deferred, should be 
covered by insurance against an evil 
as much more potent than that guard- 
ed against ‘by fire insurance? Credit 
insurance, in the estimation of many 
successful business men, is the credit 
man’s best friend. It aids him in 
keeping his losses down to a normal 
amount, and when they exceed that 
amount, makes good such losses.” 








County Collector Bonded for $150,000. 


J. McGuinness, recently elected col- 
lector for Essex County, N. J., fur- 
nished a bond of $150,000 from the 
Fidelity and Deposit Company, as 
surety for the proper iperformance of 
his duties, 





April 11, 1907. 


DINE AND TALK. 
Liability Underwriters Discuss Pertin- 
ent Matters Under Favorable 
Auspices. 





To the accompaniment of an excel- 
lent dinner, representatives of a num- 
ber of liability insurance writing com- 
panies at the Hotel Manhattan on 
Tuesday night, discussed freely and 
informally matters pertinent to their 
business. The gathering was held in 
response to a suggestion of a commit- 
tee consisting of George F. Seward, 
president Fidelity and Casualty Com- 
pany, John T. Stone, president of the 
Maryland Casualty Company and W. 
G. Cowles, secretary of the Travelers’ 
Insurance Company. 

In all forty gentlemen were present, 
representing the following companies: 

Aetna Life, Casualty Company of 
America, Empire State Surety, Em- 
ployers Liability, Fidelity & Casualty, 
Frankfort Marine, Accident & Plate 
Glass, General Accident of Perth, Lon- 
don Guarantee & Accident, Maryland 
Casualty, New Amsterdam Casualty, 
Ocean Accident & Guarantee, Travel- 
ers and the United States Casualty. 





GERMAN INSURANCE SYSTEM. 
Prof. Schumacher Discussess Ques- 
tion at Industrial Club of Chicago... 


The subject of employers liability 
and the protection of the working- 
man, and laborers in the factory and 
foundry was the theme which occu- 
pied the attention of those assembled 
at the seventh dinner of the Indus- 
trial Club of Chicago, held April 4th. 
There were about 200 present, includ- 
ing prominent manufacturers, presi- 
dents of railroads and other corpora- 
tions employing labor extensively. 

Among the speakers were: Gover- 
nor Deneen, Prof. Herman, A. Schu- 
macher, of the University of Bonn 
and E. T. Bent, secretary of the TIIli- 
nois Coal Operators Mutual Employ- 
ers’ Liability Insurance Co. The top- 
ic “Industrial Insurance” was declar- 
ed opportune because of the increas- 
ing sentiment among employes and 
employers for some rationa] and just 
plan that will smooth over present un- 
satisfactory conditions. 

Governor Deneen expressed the 
opinion that some of the recommenda- 
tions of the Illinois Commission 
which has been investigating condi- 
tions in that State in connection with 
a possible workingmans compensa- 
tion act were such as could be em- 
bodied in a bill; that among other 
things this bill could provide ‘for the 
payment of one-half the insurance 
premiums by employers. 

Professor Schumacher detailed sta- 
tistics relative to industria] insirance 
in Germany. He said the system was 
twenty-five years old and that Em- 
peror William had issued the initial 
message promulgating the theory that 
all workingmen had specific claim to 
protection, and that it was the duty 
of the State to undertake the estab. 
lishment of insurance. He stated that 
accident insurance in Germany was 
considerablwx cheaper under the Gov- 
ernment Law than the rate charged 
iby private corporations because the 
expense of the system is borne en- 
tirely by employers. Insurance 
against sickness, he said, is sustained 
by the assured paying one third and 
the employer two thirds. 

A pension system is carried out by 
the government for permanent dis- 
abilitv and old age. The inauguration 
of this insurance system in Germany, 
according ito Professor Schumacher, 
has had a tendency to decrease acci- 
dents. impove sanitary conditions in 


factories and prolong the lives of the 
laboring class, 











April 11, 1907. 


AUTOMOBILE DAMAGE SUIT. 
Ability to Recover Contingent Upon 
the Manner in Which a Public 
Street Was Lighted. 


divided opinion the Court of 
New York, lately remanded 
trial the case of Emma 
Corcoran as administratrix of the es- 
tate of Margaret Corcoran, deceased, 
appellant versus the City of New York 
respondent. The plaintiff sought to re- 


In a 
Appeals, 
for new 


cover damages for the death of Mar 
garet Corcoran, Who Was one of a 
party killed through the falling of an 


embankment on 
onto the tracks 
Central Railway 


automobile over an 
Jerome avenue, and 
of the New York 
Company, the accident occuring on 
the night of October 6, 1904. The 
contention of the plaintiff was and is 


that the City of New York is liable 
for damages in that it failed to prop- 
erly light the thoroughfare in ques- 
ticn. The trial court and the Appel- 


late division to which appeal was tak- 


en, each decided adversely to the 
plaintiff, holding that negligence on 
the par: of the muncipality had not 
been shown. 

The Court of Appeals does not con 
cur in this view of the case, decid- 
ing that the judgment previously se- 
cured should be reversed and a new 


trial granted. 


ASKS FOR $40,000. 
Government Seeks to Recover Large 
Sum From Contractor’s Bondsman. 


William B. Kirk, of Syracuse, N. Y 
is defendant in an action instituted 
by the Government, which seeks to 
collect $40,000, the amount of the 
bond Kirk signed for John F. Gaynor, 
the contractor recently indicted for 
attempting to defraud the people in 


harbor contracts. 

The suit was originally begun sev- 
eral years ago, and the Government 
contended that the judgment it se- 
cured in Georgia was a lien upon 
Kirk’s real estate in the New York 
judicial district. Efforts to collec 


upon this assumption was defeated by 
Kirk, hence the present new action. 





Perils of the Street. 


Ehrlich Lerner, an insurance agent, 
was struck by, a two-horse carriage 
while waiting for a car at the corner 
of Broadway and Bleecker street, on 
Sunday. He was taken to St. Vin- 
cent’s Hospital, suffering from inter- 
nal injuries. 

A runaway, followed by 
with a street car, resulted in the 
death of a horse at 42nd street and 
Ninth avenue. The driver and a pas- 
senger who was standing on the rear 
platform of the car were seriously 
injured. 


a collision 





Tricky April. 


A snow storm and blizzard which 
has possession of Old Manhattan just 


now makes the following from The 
Budget, published by the Maryland 
Casualty, seem very timely: 


“The warm winds are blowing from 
the south these days, and the tem- 
perature takes frequent jumps, and 


then falls; for it is the tricky month 


of April, the time of  inconstant 
weather. Also it is the time of sick- 
ness from the harmless languor of 


spring fever to the fatal intensity of 


pneumonia. Men are beguiled by the 
apparent softness of the air into 
wearing less clothing than is wise, 
and their bodies, having been pam- 


pered and coddled by warm woolens 
and heavy coats during several 
months, are so tender that they feel 
the April changes keenly, and make 


THE EASTERN 


protests in the form of sickness. 
Sickness means loss of time from the 
office, payment of money to the druag- 
gist and payment of even more mon- 
ey to the doctor, which losses will 
imake the savings grow small and dis- 
appear. Good reasons, we think, for 
the investment of a small part of 
those savings in a safeguard, such 
as disability insurance surely is. And 
a good reason, we think, for especial 
attention to disability insurance by 
our agents.” 





KNOW YOUR MAN. 


Solicitor of Insurance Should Be Able 
To Size Up the Needs of Prospects. 


In the ordinary straight canvass 
method of soliciting insurance it is 
impossible to secure data which may 
be of special value in getting the name 
on the dotted line, but in the absence 
of such information, the solicitor who 
is able to “size” up his man” is most 
fortunate. Speaking of some 
tials to successful soliciting, Frank E. 
Delaney, manager of the Fidelity & 
Casualty at Milwaukee, in the cur- 


essen- 


rent number of the Monthly Bulletin 
Says: 
“It is your duty and mine to see 


that our policyholders have the most 
complete contracts. If a man has an 
accident policy, point out the benefits 
of the disability form, covering every 
accident and every illness. If he has 
an accident and limited health policy, 
covering certain show him 
the more complete form. And above 
all, insure him according to the money 
value of his time. You will double 
your profits if you will observe these 
points. 


diseases, 


“Fifteen years ago I Was soliciting 
business in Troy, N. Y., and had an 


experience which has been of great 
value ever since. I had gone to de- 
liver an accident renewal to a clerk. 


Small policies were the order of the 
day. The clerk was not in the office. 
The proprietor was. I was “hungry” 
for business, so I tackled him, explain- 
ing the benefits of a $2.000 policy with 
a weekly indemnity of $10. I felt 
sure that I had created an interest, 
put I could not his signature on 
the “dotted line.” I soon found my 
mistake. The proprietor said: “How 
much will a $20,000 policy with $100 
1 week cost?” I told him. He bought 
it, saying: “Ten dollars a week may 
mean something to my clerk, but it 
has no attraction for me. What was 
true fifteen years ago is measurably 
true today. The chances are that We 
fail repeatedly because we do not of- 
fer the prospective assured an amount 
of indemnity suited to his needs.” 


get 





Metropolitan Casualty Leaders. 


The ten leading producers of new 
business in the Accident Department 
of the Metropolitan Casualty Co 
were: Wallace & McVeity, Kansas 
City: J. L. Riley & Co., Atlanta; J. E. 
Lawton & Son, St. Louis; Maitland- 
Moritz Agency Co., Denver: Fred W. 
Porter, Chicago; William E. Thomas, 
Cleveland; Daniel Cloud, Jr., Balti- 
more: John D. Biggert, Pittsburgh; 
H. R. Mann & Co., San Francisco; 
John T. Alwaise, New York City 


Ralph Butler, secretary of “The 
Central” of Pittsburg, spent a couple 
of days at the New York office of the 
company last week. In this connec- 
tion there are few more attractive 
or better arranged agency quarters 
than those of “The Central” at 100 
William street. Excellent provision 
has ‘been made for receiving and tak- 
ing care of business. 


UNDERWRITER 


SURETY COMPANIES ON BOND 


Chicago Discards Old Method of 
Bonding as Applied to City 
Treasurer. 


The bond of the new city treasurer 
of Chicago amounting to $2,000,000 
has been placed through the Illinois 
Surety Company. Owing to the law 
limiting the amount which a company 
may write in an individual bond, all 
the operating in Chicago 
were privileged to write on the risk 


companies 


Heretofore the City Treasurer has 
given personal bonds 
New Burglary Department Manager 


for Empire State Surety. 


President Tomlins, of the 
State Surety, announces the appoint- 
ment of P. Walter Koch as manager 
of the company’s burglary department 


Empire 


Mr. Koch is familiar with the busi- 
ness and the men controlling it, hav- 
ing served for a time as assistant 
manager in the burglary department 


cf the Aetna Indemnity Company 





TRY THE 


WOU 


UNITED STATES 
CASUALTY COMPANY 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 





OR A DEFINITE PROMISE TO 

+PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover 
Agents Wanted. 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 


the Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
David McClure, President. 


Andrew Vice-Presi- 
dent 


T. Sullivan, First 


Clinton D. Burdick, Second Vice-Presi- 


dent 

Frank A. Condon, Third. Vice-Pres. & 
Treasurer, 

M. Joseph McCloskey, Secretary. 

G. E. Hart, Walter C. McClure, Asst. 


Secretaries. 








of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





HERBERT BUXTON, Pres. anJ Mgr. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere 
Good connections at Lloyds, London. 
Correspondents solicited 


The Empire State 
Surety Company 


$750,000 
127,202 


Capital - - - - 
Surplus - = - 
Surety and Fidelity Bonds, Liability, Burg 


lary, Plate Glass, Boiler, Personal Acci lent 
and Health Insuranee. 


William M. Tomlins, Jr President 
Moses May, First Vice President 
Willard P. Reid Second Vice President 
Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St. 








RICHARD DELAFIELD 





THE FRANKFORT 
MARINE, ACCIDENT and PLATH GLASS 
INSURANCE 
OF FRANKFORT-ON-THE-MAIN, 
SSTABLISHED 


nited States Department, 100 William Street, New York, N.Y 

TRUSTEES: 
\ D Pres. of National 
ERNST THALMANN, of Ladenburg, Thalmann & Co. 
'STUYVESANT Fish, Director Illinois Central Railroad 
C. H. FRANKLIN, U.S. Mgr. and Attorney. 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective 
Teams, Burglary, Individual Accident and Health, and Industrial Accident’ 
Deposited with Insurance Departments inthe U.S 

for Protection of Policy holders, 


Agents Wanted for Unoccupied Territory. 


ee) 


1865. 


GERMANY. 


Park Bank 


JNO. M. SMITH, Sec. U. S. Branch 


$550,000.00 
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lacorporated Under the Laws of Masdachusetts. |The attention of Reliable Agents in search 


|of desirable contracts is called to the 
The Columbian JOHN HANCOCK 


National Life Insurance fIUTUAL LIFE INSURANCE COMPANY 


Company OF BOSTON 


eeeees S. H. RHODES, President. 
ROLAND O. LAMB, Vice-President. 
WALTON L. CROCKER, Secretary. 


None but the best forms of Life, Endowment, Term 
and Instalment Policies issued. See our Optional An- 
nuity Policy. Good Agency contracts to the right men, 


u | FRANCIS MARSH, 
WILLIAM H. BROWN, Secretary. Manager for Eastern Massachusetts, 


as a i john Hancock Bidg. - 178 Devonshire St. 
“The Zenting Fire Insurance Company of America” : NS 
(FIRE? 


ma Union Assurance Society 


OF LONDON. 





BOSTON, MASS. 
PERCY PARKER, President. 


FRANKLIN W. GANSE, ; 
Vice-President and Director of Agencies 











wh 


Established A. D. 1714. 


| HALL & HENSHAW, U. S. Managers, 
| 


35 PINE STREET, NEW YORK. 





UNEXCELLED IN 


Wit. B. CLARF 


v.esident. 





THE 
FIRST MUTUAL 


Chartered in America. 


NEW ENGLAND MUTUAL The Provident Life 


LIFE INSURANCE COMPANY, |°?* Trust Company 
BOSTON, MASS. | 


Favorable [lortality 


- AND.. 








Economy of inaaenetenen 





OF PHILADELPHIA. 


a 





‘ } 
Operates on a full 3 |-2 per cent. Reserve 


under Massachusetts Law, and offers | Rates of Premium Extremely Low 
the very best possible security, with and still further reduced by 
a safe, equitable contract. Annual Dividends. 





Northern Assurance Co. 


FINANCIAL STATEMENT. 








Assets, Jan. 1, 1907 $42,826,918.80 OF LONDON, ENG. 

Liabilities 38,824,520.39 UNITED S* ATES STATEMENT AS OF JAN. 1, 1906 

Surplus 4,002,398.41 Admitted Cash Assets ...... $3,814,971.58 
All Liabilities, including Reserves, . 2,442,212.49 
Net Surplus in United States - $1,372,759.09 


BENJ. F. STEVENS, President. 
ALFRED D. FOSTER, Vice-President 
D. F. APPEL, Secretary. 


EASTERN AND SOUTHERN DEPARTMENTS 

38 Pine Street, New York 
BABB, Manaai 

T. A. RALSTON, St 


Company’s Building . : 
1. A. Barbey, Asst. Sec’y GEORGE W. 
Wim. F. Davis, Asst s 


INSURANCE OFFICE 
OF LONDON. 


1710. 


B- MANAGER 


TATE Mutual Lite 


...Assurance Company 


Worcester, Mass. 


INCORPORATED 1844. 


Financial Statement, Jan. 








FOUNDED 


1, 1907. 


; oe Megha. sci... $29, 138,062.19 
United States Branch: CNIS. c0ssiss ai 26,318,347.00 

54 PINE STREET, NEW YORK. ae 
SURPLUS .$2,819,715.19 


Western Department: 
171 LA SALLE ST., CHICAGO. A. G. BULLOCK, President. 


Pacific Department: H. M. WITTER, Secretary. 
215 SANSOME ST., SAN FRANCISCO. | BURTON H. WRIGHT, Supt. of Agencies 


THE S1ATE LIFE INSURANCE COMPANY 
INDIANAPOLIS, INDIANA 


HENRY W. BENNETT, WILBUR S WYNN, 
President, Vice-Pres. and Sec’y, 
UNPARALLELED RECORD. 
Deposit with State of Indiana to Protect all Policyholders, $3,574,677. 

TO INSURANCE AGENTS—Examine the Life Annuity Competitive Contract 
of this Company. An original method of securing a closer fraternity of interest 
hetween the Agent and the Company. It gives the Agent an opportunity to grow 
with and share in the prosperity of this Company asit grows and prospers. It 
enables the average agent to win a competency and become independent. 

Write for particulars. The Company has desirable territory for capable men. 

Contracts direct with the home office. 





ALBERT SAHM, 
Treasurer, 






















| JOHN F. DRYDEN, 


| 





| 


| 


| 





THE EASTERN UNDERWRITER 
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Royal Exchange Assurance 
OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 


R. D. HARVEY, Assistant General Manager. 











GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital, 
Assets, 
Net Surplus, 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


YOUNG MEN—MAKE MONEY 


There are opportunities 
to represent a big, sound 
up-to-date Life Insur- 
ance Company in a prof- 
itable manner. 
Prudential representa- 
tivesmake money. They 
have most varied forms 
of policies and advan- 
tageous contracts with 
liberal commissions. 
The attention of young 
men, particularly young 
men starting in business 
is especially sought. 
Write for full informa- 
tion regarding these un- 
usual opportunities. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA. 
Incorporated as a Stock Company by the State of New Jersey. 
Home Office, 

Newark, N. J. 


$1,000,000. 00 
5,178,071.22 
1,094,932.62 








F mes 
PRUDENTIAL 


STRENGTH OF, yf 
i, SIBRALTAR | | il 
lg v4 | ene 


fer rr 





President. 


$106. 000, 000° 


Paid in Fire Losses 
in the United States alone during 


57 YEARS. 














BY THE 


‘LIVERPOOL 


AND 


| ONDON 
“”’ GLOBE 
Insurance Company. 


ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 
CONFLAGRATION PROOF. 
NEW YORK OFFICE, 45 WILLIAM ST. 








Commercial Union Assurance Company, 
(Limited) 


OF LONDON. 
PINE AND WILLIAM STREET ~ NEW YORK CITY, 


| 








Managers Wanted 
IN 
Connecticut and New Jersey 
Address 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 





$1,050,000.00 








QUEEN 


Ins. Co. of America, 


NEW YORK 





.. 9VEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr. 





Samuel Gans, 
President 


Leopo!d Gans, 
Vice Pres. & Gen’! Mgr. 


Samuel Gans Co. 
143-147 Franklin St., Mm Xe 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
.MARINE SALVAGES 


Telephone 4835 Franklin 

Stecks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with Cosh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St 








THE 
Inter-StateLife 
Assurance Company 
Indianapolis, Ind. 





oS eT President 
John T. Martindale, 
Vice-Pres. and Supt. of Agencies 
E. F. Eaton Sec’y and Treas. 
E. F. Hodges, M. D....Med. Director 
EXECUTIVE COMMITTEBR: 
Thos. H. Spann. Chas. E. Coffin. 
Cortland Van Camp. 
FINANCE COMMITTEE: 

M. B. Wilson, W. E. Kurtz, H. W. 
Moore, E. I. Fisher, A. A. Barnes. 
AUDITING COMMITTEE: 

W. E. Kurtz; Rear-Admiral George 
Brown; Dr E. F. Hodges. 














